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_Entered at the Cincinnati Post Office as Second Class Matter. 


perann saan CINCINNATI, EVERY OTHER THURSDAY, DEC. 8, 1898. $2.00 Per Year. 


165 Cents a Copy. 


INCORPORATED 1819. 
The Leading Fire Insurance Company of America. CHARTER PERPETUAL. 





M4ITNA INSURANCE CO. 


E. O. WEEKS, Vice-President. 


A. C. ADAMS, i , 
WM. H. KING, Secretary. WwW MM. Be CLARKE, President. HENRY E. REES, j Assistant Secretaries. 





Cash Capital, - - - §$ 4,000,000 00 SF 
Cash Assets, - - - 12,089,089 98 == 


~~ Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 
. Omaha, Neb.) W.P.HARFORD, Ass’t Gen’! Agt. 


cS — Bake ‘wane. Pacific Branch, ) BOARDMAN & SPENCER, 
Total Liabilities, - - 3,655,370 62 & SS XS. Sen Pransiees. Cal. ' General Agents. 
Net Surplus, - - - 4,483,719 36 New : 
Pea - 7 Inland Marine ) CHICAGO, ILL., 145 La Salle St. 
Losses Paid in 79 Years, - 81,125,621 50 gage 


Department. } New York, 52 Williams St. 


Western Branch: 


Atna Building, 413 Vine St., KEELER & GALLAGHER, General Agents. 








1851. isess.| 1851. 1s9ss. 


FIRE UNDERWRITERS AGENCY }{[T|QNAL INSURANCE 





National lanitneien Company, a 
Per en General Insurance — State of Ohio Only. 
GENERAL INSURANCE---STATE OF OHIO ONLY. é' A, ote 
G. W. PoHLMAN, E. W. BuRNET, 
G. W POHLMAN, E. W. BURNET, PRESIDENT. SECRETARY. 
PRESIDENT. SECRETARY. » 
GARDNER E. MEEKS, State Agent, C. B. FUNSTON, State Agent, 
Columbus, Ohio. q Columbus, Ohio. 


ONE OF THE MOST PROGRESSIVE 


New York Life Companies 


DESIRES A 


GENERAL AGENT. 


The right man can obtain a liberal contract, with 


CASH ADVANCES, RENEWALS, AND BONUSES. 


Producers of Desirable Business are . Address P. B., 


Invited to Correspond. Care “OHIO UNDERWRITER.” 




















THE OHIO UNDERWRITER. 


Ohio Farmers Insurance Company 








LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January 1st 1898 of $1,046,010.52, reserved 
as follows for the protection of policy-holders : 





Reserve for re-insurance, . ae a eee $859,356.80 
Reserve for Losses and all we Liabili ties, oe es * ee eo Cee 
kg 5 l' GS x an @ ha em eS ae 103,125.46 

cy ee eee Meee ee eae cre oe $1,046,010.52 


JAS. C. JOHNSON, PRESIDENT. 


O. S. WELLS, SECRETARY. ——_— ORCANIZED IN 1848. 


Cooper 


Fire Insurance Company 


OF DAYTON, O. 








1829. 1898. 
—==— “OLDEST IN THE WEST.” “= 


INCINNATH cones 
, COMPANY...... 
Resident Agents in the Principal Cities of Ohio. 


R. T. BONSALL, Pres. L. L. TOWNLEY, Sec’y. P. W. CADMAN, Gen. Agt. 


W. P. CALLAHAN, C. D. MEap, CuHAs. W. SCHENK, 


President. Vice-President. Secretary. 


CINCINNATI, OHIO. 














® olumbi q Cincinnati Underwriters 
EUREKA SECURITY 
INSU KANCE COMPANY Fire and Marine Insurance Co. | Fire Insurance Company. 














ORGANIZED 1864. ORGANIZED 1881. 
OF DAYTON, O. CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,759. 

SURPLUS $191,199. SURPLUS $186,910. 

CONFINES ITS BUSINESS TO OHIO. COMBINED STATEMENT. 
. Capital $250,000. Assets $561,941. Surplus $378,109. 
E. M. THRESHER, O. I. GUNCKEL, 1: ei Mein 
President. Secretary. ADAM BENUS, Secretary. Cincinnati, Ohio. 
INSURE IN A HOME COMPANY. ORGANIZED 1836. 





Merchants and Manufacturers WASHINGTON 








YT TANT r (FiRE 
INSURANCE COMPANY, 
INSURANCE COMPANY__..{.{1.s. 
COMMENCED BUSINESS 1838. Cincinnati a 
CAPITAL, - $150,000.00 
—— a HAS BEEN IN CONTINUAL OPERATION 
Guspins - - Gasr eee. AND HAS MET EVERY OBLIGATION FOR 62 YEARS. 

WILLIAM H. CALVERT, President. WINFIELD S. HUKILL, JR., Sec’y. 


ACENTS WANTED IN OHIO. 





1381 East Third Street. HENRY EMERSON, President. E. F. WEISS, Secretary. 
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THE OHIO UNDERWRITER. 3 


THE ‘AMERICAN UNION 
LIFE INSURANCE COMPANY, 


OF NEW YORK. 
CHAS. C. WHITNEY, Vice-Pres’t and Mgr. 
JOHN NAPIER, Sec’y. 

The report of the New York State lasmeanse Department of 
its examination of the Company, completed in November, 1897, 
in addition to certifying to its solidity, says: 

‘*DEATH LOSSES AND CLAIMS have been promptly paid, 
and the Corporation’s affairs have been administered STRICTLY 
WITHIN THE REQUIRESIENTS OF THE INSURANCE LAW OF 
THE STATE.”’’ 


HOME OFFICE, 5, 7,9 & 14 BROADWAY, NEW YORK CITY. 
AGENTS WANTED, with or without experience. Liberal contracts. 


Rockford Insurance Company, 


OF ILLINOIS. 
SUMMARY OF THIRTY-FIRST ANNUAL STATEMENT 
Ohio Standard 
DECEMBER 31, 1897. 
tetaar ts $1,173,261 31 


M. M. BELDING, Pres’t. 








Gross Assets. 


Cash Capital. e ne $ 200,000 00 
Reserve for Unexpired Policies a ast need 651,572 72 
Reserve for Losses and all other Claims. ae Ba 80,759 60 


Net Surplus... . 240, 928 99 


$1,173,261 31 
TO OHIO AGENTS: 


The Rockford desiring to be very generally represented 
throughout the State, invites correspondence from Agents at all 
desirable points. Address, 


CHAS. E. SHELDON, Sec’y, 
Rockford, Ill. 





J. W. CHAMPLIN, presivenr. W. FRED MCBAIN, sec’y ano mManacer. 


MICHICAN’S 
LEADINC COMPANY. 


GRAND Fire insurance 


COMPANY 


RAPIDS:  cnssc carios, mcr 
oon INSURANCE 


COMPANY. 











OF SAGINAW, MICH. 


Capital Stock Paid up. - wis, aa a iettlege Mem ones Wana $200,000.00 
Assets eee ae eee Sock ho dGet eaten anaes 335,332.00 | 
Liabilities . vivant ieee . 76,606.00 
Surplus to Policy-Holders.................°... 258,726.00 


AGENTS IN ALL CITIES. 
WALTER S. EDDY, President. J. P. SHERIDAN, Secretary. 


C. L. SEELEY, State Agent for Ohio, 
COLUMBUS. 





FRED. RAUH & CO., Agents, : - 





" EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 


George Munroe Endicott, Manager and Attorney 
United States Branch 


Original and Leading Liability Company. 


EMPLOYERS’ LIABILITY, 

PUBLIC LIABILITY, TEAM LIABILITY, 

GENERAL LIABILITY, WORKMEN’S COLLECTIVE, 
PERSONAL ACCIDENT INSURANCE. 


SELL INDEMNITY THAT INDEMNIFIES. 


GENERAL AGENTS: 


B. M. & GEORGE D. ALLISON, Southern Ohio and Tennessee, 
38 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O, 
ROBT. ZENER & CO., Indiana and Kentucky 
Talbott Block, Indianapolis, Ind 


ELEVATOR LIABILITY, 


The Largest Fire Insurance Company in Germany. 
Transacts a Fire Business only.—= 


Established 1844. 


Magdeburg Fire Ins. Go. 


OF MAGDEBURG, GERMANY. 


P. E. RASOR, United States Manager. AD. DOHMEYER, Ass't Manager. 


FREDERIC P. OxcotTt, President Central Trust Co., of New York. 
ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 
WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun- 


sellors-at-Law, New York. 
GEORGE M. LOVEJOY, General Agent for Western Sates, 
Rialto Building, Carcaco, Int, 


CINCINNATI, OHIO. 


GERMANIA 2.0" 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


STATEMENT, JANUARY |, 1898. 


Cash Capital 


$1,000,000,00 
Reserve for Unearned Premiums 1,411,908,64 
Reserve for Losses under Adjustment 61,253.30 


Reserve for all other claims 
Net Surplus 


Total Assets 





HUGO SCHUMANN, President. 


Fr. VON BEENUTH, } 


CHARLES RUYKHAVER, Secretary 
f Vice- Presidents. . 
GEo. B. EDWARDS, 


GUSTAV KEHR, Ass’t Secretary 
WESTERN DEPARTMENT, 
E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, II. 
' H.W. CLAYTON, State Agent, Troy, 0 


- Centra Accident . 


....[nsurance Company, 
232 Fifth Avenue, PITTSBURG, PENN. 





Capital and Surplus over - - $200,000. 


SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---More definite and liberal than 
other policies. 





The above contracts are the best to buy and the best to sell, 





AGENTS WANTED. 


wT Re Se eS eee es = 
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ASSETS (Market Values), 
Jan. 1, 1898, $63,649,749.84 


LIABILITIES, N. J. & N.Y. 
Standard, . $58,864,824.60 


SURPLUS, . . $4,784,925.24 
Policies Absolutely Non-Forfeit- 


able After Second Year. AMZI DODD, 


President. 





WANTED — Reliable and energetic 
Agents. ... For particulars, address the 
Company direct, or either of the State 
Agents, whose name, address, and terri- 
tory are given herewith. ... 


EDMUNDS & JOHNSTON, 
State Agents for Michigan. 
Office, Campau Bldg., 
DETROIT. 











Mutual Benefit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 


roviden Savings © ife 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 
collateral security. LossEs paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bldg., 
CINCINNATI. 











| Aissurance Docie yg 


OF NEW YORK. 


EL pwarp VV. Scott. PRes!DENT. 


Vue Best Gompany ror Poucy Houwers ann Acents. 


Suecessrurc Acents,ano Gentriemen Seeing Remunerative Business Connections, 
may Ape.iry to tHe Heao Orrice.or any or THe Society's Generar Acenrts. 








ANNUAL 


wtétis,, GERMAN AMERIGAN INSURANGE COMPANY, 


OF NEW YORK. 





—_JANUARY 1, 1898. 


Stocks and Bonds--Par Value $5,599,209.00. Market Value.. .. -$6,969,603 00 
Cash in Banks and Office ............. ee ee $296,133 96 
Cash in hands of Agents and in course of collection 494,981 10 
Accrued Interest not included in Market Values 10,981 06 
Real Estate owned by the Company . 15,000 00 
Loans secured by mortgages on N. Y. City Real Estate. _ 58,000 00 865,096 12 
+i. codek xi Seah Pi shpdiedcas ciaSbasrSe a0 sencsacebigs $7, 834,699 12 


CAPITAL STOCK (Invested in U.S. Bonds 


. $1,000,000 00 
Reserve Fund for Unexpired Risks 


2,601,689 81 


Reserve Fund for Unsettled Losses foie he 302,614 43 
rs i cr rr Ce 6s nee cceee 360 Weeesace cece ane 
Net Surplus beyond all Liabilities 3,678,999 38 

_ $7,834,699 12 





WILLIAM N. KREMER, ee. 
LOUIS F. DOMMERICH, Vice-President. HARLES G. SMITH,, Secretary. 
ROBERT L. KLUM, EDWIN M. CRAGIN, Asst. Secretaries. 





PACIFIC DEPARTMENT : WESTERN DEPARTMENT : 
il. 


San Francisco, Cal. Ch 7 0, 
GEORGE H. TYSON, 2 ee. EUGENE CARY, Mgr., ERS PORTER, Asst. Mgr. 


| The Prudential 


_ Ordinary and 
+ Industrial 
Profit-Sharing 
Life Insurance Policies. 


$50,000 to $15 











DPA THEY 


STRENGTH, OF 


On Every Approved Plan. 





AGENTS WANTED. 


—<—<——— 


"THE PRUDENTIAL INSURANCE CO. OF AMERICA. 


JOHN F. DRYDEN, President. 
Horme Office, NEWARK, N. Je 
HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO. 


INSURANCE 


THE AMERICAN FIRE coweanc’ 


PHILADELPHIA, PA. 








CASH CAPITAL, - - - 8$ 500.000.00 
Reserve for Reinsurance and all other claims, - - 1,513,076.99 
Surplus over all Liabilities, a - - 542,301.63 


TOTAL ASSETS, JAN. 1, 1898, $2,675,520.22 
THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 


Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 


The Cincinnati Life Association. 


HOME OFFICE: 
N. E. COR. FOURTH AND VINE STREETS, 
CINCINNATI, OHIO. 





$100,000 accumulation for security of policy-holders provided for by law. 


STIPULATED PREMIUMS ARE SMALL AND EASY TO PAY. 


—_- Money advanced to the widow immediately upon the death of a 
member, to pay expenses of Sickness, Burial, and other needs. 


GOOD CONTRACTS FOR AGENTS. 


ADDRESS 


| J. H. GRAY, Secretary and Manager. 
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THE OHIO UNDERWRITER. 











Every OTHER THURSDAY. 
$2.00 PER YEAR. 
E. JAY WOHLGEMUTH, Ebitor. 


THE OHIO UNDERWRITER CO., Publishers 


AETNA BUILDING, 413 Vine STREET, CINCINNATI. 


15 Cents PER Copy. 








ENTERED AT THE CINCINNATI! POST OFFICE AS SECOND-CLASS MATTER. 








EXTENT OF OVERHEAD WRITING. 

The Weekly Underwriter has begun the pub- 
lication of letters from local agents received in 
reply to a circular letter asking for their views 
on various fire insurance subjects which have 
been recently agitated. One of the principal 
questions is as to overhead writing—whether the 
agent believes the practice is on the increase, 
and how many cases he knows about. The let- 
ters so far published show one considerable error 
in the plan. This is that they are mostly from 
agents in the comparatively large cities, where 
it is reasonable to suppose the practice is not so 
prevalent as in the smaller places. The agents 
in cities of 50,000 people and upwards naturally 
do not suffer so much from overhead writing as 
do the agents in the small cities and towns. 
Large plants in small places are more apt to be 
owned by residents of the large cities, and con- 
sequently away from the influence of the local 
agents. To get a proper idea of the country at 
large it would be necessary to send circulars to 
a fair proportion of country local agents. The 
replies so far published are very interesting, and 
show that overhead writing is not the phantom 
some unposted observers try to make out. We 
trust the Weekly Underwriter will extend this 
feature to include views from agents in Ohio 
and the Middle West. 


“RENEWAL”? OR ‘‘FLAT’’ COMMISSIONS. 


Life insurance men will note with surprise 
and interest the following quotation from Presi- 
dent John A. McCall’s ‘‘Review of Life Insur- 
ance,’’ read at a recent convention, referring to 
the respective effects ‘‘renewal”’ and ‘‘flat’’ com- 
missions have on lapses. 

“The results as shown by the reports to the 
insurance department indicate that the renewal 
commission has had little, if any, effect in re- 
ducing the lapse ratio, and companies which 
offer a standard form of agency contract, based 
on a renewal commission to the agent, find their 
business going off the books just about as rap- 
idly as the business of companies operating 
solely on a brokerage basis.’’ 

We presume this of course refers to the ‘‘sub” 
general agent or manager, working under the 
manager having a contract direct with the 
home office. Practically all companies give 
the state agents or general managers a renewal 
commission. It would seem to be rather diffi- 
cult to classify companies by ‘‘renewal’’? com- 
missions and flat brokerage toagents. Asarule 
general agents are left to follow which course 
they choose. However, certain companies are 
known to favor renewal commission contracts 
with agents more than others. 

We believe the reason renewal commissions 
have not been found to show better results than 
flat commissions, taking the records of single 
companies, is because the plan has not been 
given a fair trial. It must certainly take not a 
little time to get an agent properly started, and 
it is also more difficult to secure a good “‘re- 





newal commission’ agent. For this reason hard- 
ly any company can be said to have its agents, 
that is its soliciting agents, on a renewal basis. 
The renewal commission is the ideal plan for the 
agency system. A general agent for a company, 
whose territory is, say the state of Ohio, could 
easily have twenty-five sub-general agents, each 
with exclusive territory and renewal commis- 
sions. We venture to say that with twenty-five 
good men personally interested in the renewals 
the business would ‘‘stick’’ far better than un- 
der any other system. In fact this is borne out 
by the experience of companies right in Ohio. 
The record of the Union Central, as shown by 
the Underwriters’ Hand-Book of Ohio, is 
one of the best in this regard of all the compa- 
nies. The Union Central’s system in Ohio is 
essentially one of renewal commissions to solic- 
iting agents. Perhaps there are thirty-five dis- 
trict agents in the state with renewal contracts. 
Each has charge of perhaps one or two counties. 
He is of course personally acquainted with the 
company’s policy-holders, makes the collections 


| and handles the premium notes if necessary. 





Naturally there are few lapses under this sys- 
tem. It is the system which will prevail when 
the life insurance agency business has reached 
its best plane. 


THE FOREIGN FIRE INSURANCE COMPANY. 

Commissioner Dearth’s paper at the Insurance 
Commissioners’ convention is generally be- 
lieved to embody the views of Vice-President 
Henry Evans on the foreign fire insurance com- 
pany and its methods in the United States. 
Whether or not this is true, the paper is of in- 
terest in that it can be considered a compilation 
of the objections to foreign companies, from an 
American standpoint. The paper has been re- 
printed in pamphlet form and is being circulat- 
ed among agents by various distinctively Amer- 
ican companies. The objections condensed, as 


gathered from the paper, are as follows: 


| equal footing as to competition. 


(1). That the British companies, being with- 
out governmental supervision at home, England 
being the only country where there is no super- 
vision over insurance, are prone “to follow 
what may mildly be termed irregular or unjust 
methods in the conduct of their underwritings 
in the United States.” 

(2). One of the chief complaints against for- 
eign companies is the practice of writing large 
lines and reinsuring them in foreign companies 
abroad, thus not only taking their natural share 
of the business but feeding foreign concerns 
which have no affiliations with this country, nor 
license to conduct business here. This not only 
works a hardship on American companies, but 
prevents interchange of business among local 
agents, tends to create a monopoly, as it were, 
and thus undermines the “present American 
agency system. 

(3). The net profit realized by foreign com- 
panies is nearly double the net earnings of 
American companies. This is accounted for by 
the savings made in the expense funds. The 
United States business being conducted simply 
as agencies, the so-called home office expenses 
are very small. There are but one or two high 
salaried men in America for each company and 
much of the general office work is done at the 
home office, where clerical labor can be had for 
less than it can in America. 

(4). It is shown that the average expense of 
the American companies in 1897 was $3.16 for 
each one thousand dollars of insurance written, 
while that of forty-four foreign companies was 
$2.13, a difference of $1.03. It is argued that 
foreign companies should pay a heavier tax than 
American companies so as to put them on an 
This along the 
general policy of the country of protection to 
home industries b7 means of the tariff. 

(5.) The states of Minnesota, California, 
Delaware, New Hampshire, Maine and Mary- 
land, it is claimed, tax the American more than 
the foreign companies. 

(6). It is held that as the English companies 


regulate their own reserves, so far as their busi- 
ness outside of this country is concerned, Amer- 
ican companies are at a disadvantage in that 
they are obliged to recognize the legal reserve 
of the various states. Commissioner Dearth 
would also like to compel the foreign companies 
to keep their profits in this country instead of 
sending them to the home offices at the end of 
each year. 

Some of the above reasons are palpably one- 
sided, and can easily be dissected by any in- 
surance man. The two points, however, of 
foreign reinsurance and management expense, 
form bases for vital questions, particularly from 
the agent’s view. The policy of excess-line 
writing should at all times be discounte- 
nanced by the local agent. The ideal of the 
American agency system is to have absolutely 
no reinsurance. An agent can well afford to 
go to a little extra trouble and place his large 
lines in medium-sized policies. Reinsurance 
means for an agent competition from his own 
company, which by reinsurance performs the 
functions of an agent. While apparently the 
agent does not lose by reinsurance, as he gets 
his commission on the entire policy, he really 
does lose in the long run. Reinsuring compa- 
nies pay each other more commission than they 
allow the agent; consequently, if the agent did 
the business ‘the tendency would be in time to 
raise his commissions. By placing the business 
himself he is also in a position to see that a law- 
abiding agency company gets the line; while if 
his company places it, likely as not it goes to 
that class of companies which do not observe 
agency principles, and who are therefore a con- 
stant menace to the local agent’s best interests. 
He is thus fostering just those companies which 
it would be to his interests to have go out of 
business. Much reinsurance goes to those com- 
panies because, having no agency machinery or 
expensive system, they can afford to pay more 
than an agency company. If an agent will write 
his business in small policies he can be sure that 
he is patronizing companies that are indirectly 
helping him by recognizing him as a necessary 
factor in the business. 

Agents are also more or less interested in the 
question of management expense. Expenses 
are made up principally of expenditures on the 
agency system and for its improvement, Com- 
panies having a larger expense ratio than other 
companies doing the same volume of business, 
unless they are ill managed, are benefactors of 


| the business and consequently of the agent just 


so much, The extra expense goes into salaries 
of extra-good field men; helps to the local agent; 
development of the scientific problems of the 
business; and general good work, which has a 
good effect on the entire business. It is very 
easy for a company to get along on a small ex- 
pense ratio if it wishes to pay its managers, 
special agents and clerks low salaries, write out- 
side business over the counter and through 
brokers, thus saving agents’ commissions, keep 
out of co-operative plans for the betterment 
of the business, and in various other ways es- 
cape what are really its moral obligations to 
its contemporary companies. 

The question of what companies to represent 
is one to which agents will be obliged, in their 
self-interest, to give more attention in the future 
than in the past. A notable move along this 
line, as a starter, is the action of the National 
Local Agents’ Association in getting the compa- 
nies to put themselves on record as to overhead 
writing. 

WE ACKNOWLEDGE ERRORS. 

We are obliged to acknowledge two errors in 
recent issues of the OHIO UNDERWRITER. 

Last issue we republished A. G. Simrall’s let- 
ter to the /nfer-Ocean, referring to the Ken- 
tucky anti-trust suits, with the heading ‘‘Simrall 
































== 


eT 


Sere 


=P 
























































— oe 


————e 











6 








Does Not Deny It’’ By some evident over- 
sight the /nter-Ocean failed to publish the lat- 
ter part of the letter in which Mr. Simrall made 
a specific denial of the insinuation that he had 
instigated or had something to do with the 
suits against the insurance companies in Ken- 
tucky brought under the anti-trust law. Mr. 
Simrall furnished the Louisvile Hera/d with a 
copy of the letter which he sent to Mr. Cart- 
wright of the /u/er-Ocean with the request, it is 


understood, not to publish it until it had ap- | 


peared in the /uter-Ocean. On the appearance 
in the /nfer-Ocean the Herald printed the copy 


sent it and took no note of the fact that the | 


Inter-Ocean had omitted that part making a 
specific denial. We had no notion that the 
Inter-Ocean \etter was incomplete and noting 
that Mr. Simrall’s statements regarding the in- 
sinuation, while strong, were rambling and con- 


tained no actual denial, we published the letter | 


with the heading as mentioned. We have no 
doubt that Mr. Simrall sent the same letter to 
the Hera/d and /nter-Ocean and that we un- 
wittingly did Mr. Simrall an injustice, caused 
by the /nfer-Ocean failing to publish the fol- 


lowing closing clause of the letter, according to | 


the one inthe /msurance Herald : 


“Ordinarily I would pay no attention to such 
statements, but as your comments have an ex- 
tensive circulation, and are calculated to con- 
vey an exceedingly wrong impression, I wish to 
say that they are absolutely false and without 
foundation in fact and that they are inspired by 
a contemptible malice that hides itself from the 
open light of day, taking the ‘‘innuendo”’ to 
work possible harm and injury.’’ 


We also wish to withdraw an implied criti- 
cism made a few issues ago as to the $100 
salvage on the Union Elevator loss at Toledo. 
The article was written with the account of a 
correspondent as the basis, and we had no per- 
sonal knowledge of the circumstances. The 
facts are, we since learn, that the object of ac- 
cepting a deduction of $100 for salvage on grain 
was for the purpose of strengthening the theory 
that the explosion had preceded the fire, and 


not that the fire had caused the explosion. The | 


loss on the building was still unsettled. The 
companies paid total losss on grain, excepting 
the $100, and as stated this was done merely to 
insure the admission of the owners of the grain 
that the explosion came before the fire, and 
that, on an estimate, $100 worth of grain had 
been destroyed by the explosion before the fire 
started. 

Our criticism was on the point that adjusters 
are usually too prone to ‘‘make a compromise”’ 
and save salvage, when they should really pay 
for a total loss. The criticism still holds good, 
but does not apply in the case of the settlement 
of the Union Elevator grain loss. 


Cox—A. W. Cox, special agent of the Impe- 
rial, is on the sick list. Shortly before Thanks- 
giving he was attacked with an acute kidney 
trouble, while at Port Huron, Mich., and was 
compelled to remain at the Harrington House, 
where Mrs. Cox soon joined him. On Novem- 
ber 29th he had good prospects of having to re- 
main there for another week at least before he 
would be able to stand the trip to his home in 
Van Wert, O. Since then he has recovered 
sufficiently to go home. 


NORMAN.—E. W. Norman, the Blanchester 
insurance man, has been going around for some 
time past with a dreamy, far-away look on his 
face, which his friends at first could not ex- 
plain. His frequent visits to Cincinnati have 
also aroused suspicion. He gave the thing 
away November 30th by getting married to 
Miss Angelina A. Conway, of Blanchester. Mr. 
and Mrs, Norman will be at home at Blanchester 
after December 15th. 








The present situation in Union ranks is not 
roseate by any means. There are many compli- 
cations that still cause anxiety. It can be said 
that there is better co-operation from some of 
the notorious offenders, but there are volcanic 
rumblings in other parts of the union system. 
The governing committee is quietly endeavor- 
ing to enforce the non-intercourse rule. The 
only visible results up to date have been the 
withdrawal of the Royal and Commercial Union 
from Goodwin Hall and Henshaw’s office, and, 
parenthetically, it can be said that both of these 
decided to take this action before the rule was 
passed, and the admission of the Franklin of 
Columbus to membership, which is more or less 
of a hoax. The committee is endeavoring to 
approach members quietly on the issue, and it 
is creating much discord. It is stated, for ex- 
ample, that the Providence-Washington is chaf- 
ing under the rule because it seems to be hit 
more than any other company. Manager C. D. 
Dunlop by nature and association is a union 
man, and lives up to union rules, but his friends 
say he is opposed to the non-intercourse rule, 
and rumor has it that he is backed by his 
officers. Then the agencies of R. S. Critchell & 
Co., Wm. E. Rollo & Son, and R. W. Hosmer 
& Co., are affected in Chicago. It is under- 
stood that the governing committee has had 
some very plain communications from com- 
panies in these agencies. They will not submit 
to any disturbance of their business in Chicago. 
The companies take the ground that the Chi- 
cago situation is critical enough without the 
Union sticking in the non-intercourse rule. 
The outside business of these three agencies in 
the West for their non-union companies is 
meager. 


+ ++ 

In the anti-compact states there is great lack 
of co-operation. Companies have been ordered 
to get off risks or get the proper rate. Some 
have complied and some have not. Those that 
have been faithful have seen their business 
taken by companies that have refused to act. 
Some of these have grown tired of this sort of 
business, and have told the governing commit- 
tee so within the last ten days. Take Nebraska 
for example. Some companies do not subscribe 
for Hartman’s rates. When they want an ex- 
cuse to shave a rate, they use the anti-compact 
law as a buffer. The companies that subscribe 
are held to the rate. They have had enough of 
this onesided business. It has lost money for 
their institutions while other disloyal union 
companies have gobbled it. The Union made a 
very grave mistake when it laid down its oars 
after the Saratoga meeting. It then could have 
enforced separation. An aggresive policy should 
have been kept up. 
gan the old system of winking at the old of- 
fenders and making agreements with the out- 
siders. There was little done to protect those 
inside. No effort was made by the rank and 


Instead, it immediately be- | 





file, and by the most of the leaders, to fulfill the | 


promises that were made to the new members 
at Saratoga. They have lost business by being 
in the Union, and now they are retiring. Three 
more of the recruits, it is said, will withdraw 
before January 1. 
+S ++ 
THE DEVIL AND THE STUMP. 

Some of the unprofessional tactics in union 
circles are amazing. For example, it is told 
how one company wrote a policy for $10,000 in 
a small city down in Illinois. When the daily 
reached the Chicago office, the manager sent 
his reinsurance clerk to get some reinsurance. 
It was taken to one office, and its manager 
immediately wrote his agent in the city where 


the policy covered, saying that this company 
was placing the business in Chicago, and was 
thus acting against the interests of its local 
agents and all the other locals in the town, who 
should have had a share of it. Then again a 
union company had $10,090 on a flat building 
in Chicago. A rival union company wanted a 
slice of it. The latter approached the agent of 
a non-board company in Chicago, and asked 
that he make a bid for the insurance, offering a 
lower rate than the board tariff. This was done, 
and the company holding the line asked for a 
competitive rate. It was granted, but the as- 
sured placed it with the non-board company, 
which in turn reinsured half of it with the rival 
unioner and board company. One very diplo- 
matic and evasive member of the union seems 
to take pleasure in parrying blows with a skill 
that has only been developed by long expe- 
rience in chicanery. When he is on a risk at a 
cut rate, he always denies it by all sorts of sub- 
terfuges. Members have now taken the plan of 
photographing the policies, and confronting the 
master of diplomacy with them. With an in- 
geniousness that is simply marvellous, even 
then he manages to squirm out of the bag. 
++ ++ 
TOO MANY COMPANIES. 

There is too much capital in the fire insurance 
business, During the financial depression, when 
investments became insecure, men felt there 
was some sort of stability in fire insurance. The 
companies were making a handsome profit dur- 
ing the hard times, thus being an anomaly 
among all other financial institutions, and if the 
tide turned, the capitalists figured that a com- 
pany could readily reinsure, and the stock- 
holders get a fair profit out of the deal. Several 
monied men allowed their means to drift in the 
fire insurance channels, Lloyds were reorgan- 
ized as stock companies, foreign companies 
organized American companies, and several 
domestic companies organized independent off- 
shoots. Then new companies entered the field. 
This influx of capital into the business has 
glutted the supply of companies, and until con- 
ditions become normal again, legislation will 
have but little effect. 

++ oe 
CHICAGO AFFAIRS. 

The Chicago situation is still in the balance, 
although the local agents seem determined to 
hold the board together at any cost. At the 
meeting of local agents at the Chicago Athletic 
Club, they voted in favor of abolishing class 3, 
or suburban agents, and solicitors. They also 
favored suspending a member for a second wil- 
ful violation of the rules, also a deposit of $250 
for down town agents, and $100 for the rest. 
They desired all class 3 men and brokers paid a 
uniform compensation. The committee of nine, 
investigating the local situation, evidently did 
not agree with the locals. Its most radical rec- 
ommendation was uniform commissions to all 
down town agents. At present the Union rules 
limit commissions to 15 and 25 percent. Non- 
union companies pay what they like, some of 
them going as high as 40 per cent on preferred 
business, Some agents areona salary. Others 
get a contingent, and some are paid more for 
being Cook county managers. It will be hard 
work to get commissions uniform. A committee 
of five, consisting of J. H. Moore, C. S. Pellett, 
B. C. Miller, Gen. C. W. Drew and S. A. Roth- 
ermel, has been appointed to confer with the 
large cities committee of the Union and the rep- 
resentatives of non-union companies on this 
compensation question. The committee will 
undoubtedly ask that the Union raise its com- 
missions to 20 and 25 per cent, or 20 and 30 per 
cent. The issue is largely between the purely 
local agents and the western managers. The 











committee of nine in its report called attention | 
to the seriousness of the situation and the many 
flagrant violations, and stated that if there were 
not some reforms, there would soon be chaos. 
If Chicago becomes a storm center, the west 
cannot be held together. 
+t — 
LOCAL AGENTS THE BALANCE WHEEL. 

The local agents in the west see that the sal- 
vation of the business is largely in their hands. 
The governing committee of the Union released 
members from rate obligations at Davenport, 
Muscatine and Marshalltown, Iowa. As soon as 
this was done the local agents faced the crisis 
with iron hands. They got together at once, 
and so far are holding the day. They have 
formed clubs at Davenport and Muscatine. 
They refuse to pay return commissions where 
the companies cancel a policy to re-write it at a 
cut rate. There are many men in the business 
that are strongly of the opinion that the rates 
should be made by the local agents with the 
assistance of the field men or some expert. The 
power is with the local men. The companies 
cannot dictate to legislators from Chicago and 
New York. The influence must come from the 
local agents. 

++ + 
MR. LOVEJOY'S SELECTION. 

Chicago underwriters will regret to lose Geo. 
M. Lovejoy from their midst. He goes to Cin- 
cinnati to become assistant general agent of the 
Phoenix of Hartford with T. F. Spear, under 
Manager H. M. Magill. Mr. Lovejoy has made 
a splendid record for the Magdeburg, as the 
records for last year will show. He was schooled 
with the German American, and retains many 
of the ideas set forth by that company. Mr. 
Lovejoy has the diplomacy of Judge Cary. He 
has little to say of his affairs to the outside 
world, but is always actively engaged at his 
work. He has long been regarded as one of the 
coming underwriters of the west. Some time 
ago Secretary Milligan of the Phoenix was in 
Chicago, and was conferring with several man- | 
agers as to the advisability of selecting one of | 
four or five men he had in view for the position 
awarded Mr. Lovejoy. 


The Citizens Insurance Company of Chicago 
and the Northwestern Fire of Chicago are send- 
ing circular letters broadcast offering high com- 
missions. They are both wildcats. 
allowed to do business in Illinois. They are 
not licensed in any state. If they have the | 
money that their advertising literature shows, 
it is very strange that they do not apply for a | 
license. They are responsible to no insurance | 
department, and the property owner runs his 
own risk if he insures in such concerns. 

++ ++ 
FRANK L. BELLOWS’ TROUBLES. 

Frank L. Bellows, formerly secretary of the 
Protection Mutual Fire of Chicago, and agent 
in the West for the Mutual Factory Association, 
is said to be now out on bond for alleged delin- 
quencies and irregularities while in charge of 
the company. He was succeded some time ago 
by Robert Jardine, formerly inspector for the 
stock factory association. Bellows was formerly 
in the insurance business at Akron, Ohio, in 
partnership with John H. Auble, and it is said 
he was also guilty of irregularities there. While 
at Akron Auble is said to have made charges 
that Bellows had failed to account for some 
premiums which he had collected. The Pro- 
tection Mutual is now prosecuting his case. 


| 

| 

| 
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It is confidently believed that a compromise 
will be arranged between Insurance Commis- 
sioner Campbell and the companies as to the 
construction and application of the anti-trust 
law. Commissioner Campbell realizes that 
under the present construction of the law he 
can probably accomplish very little. Conse- 
quently he announces that he is preparing a 
number of bills to have introduced at the forth- 
coming legislature, which will remedy what he 
considers the defects in the statutes as they at 
present stand. Mr. Campbell proposes a war 
through the newspapers, as he says that is the 
only way to make the legislators feel that they 
can be sure of the endorsement of their constit- 
uents. In’ other words, he wishes so to arouse 
the people that their representatives will not 
dare to go against any of his measures. In this 
he has an advantage, as he has at his back the 
correspondents of the daily papers from all over 
the state, who readily publish anything a state 
official may have to say. The companies, not 
being organized, can do nothing to offset this 
kind of work. If an insurance man is inter- 
viewed his statement is only backed by his in- 
dividual weight, and is not the united expres- 
sion of the insurance men. Commissioner 
Campbell is doing, perhaps almost unwittingly, 
the insurance business a vast amount of harm 
in stirring up the public, in that fromthe nature 
of his methods, the companies have no oppor- 
tunity to present their side of the case. Thus 
the public hears only one side, and this from a 
state official who is paid to do justice to every 
one. As it is, Mr. Campbell acts as a prosecut- 
ing attorney, when really he should just as 
readily present the good points in the compa- 
nies’ side as the one he has taken up. 

TME HOME'S CIRCULAR. 

The Home of New York’s circular to its Mich- 
igan agents is being used by Mr. Campbell as 
an evidence that he is already triumphing over 
the companies, and this is in part the case. 
Vice-President Washburn, of the Home, says in 
the circular: 

Recent rulings of Commissioner Campbell in 
regard to the insurance law of your state render 
it necessary to revise the instructions heretofore 
given to our agents. While we have believed 
our arrangements entirely in conformity to the 
law, it would seem that they were not in accord 
with the construction placed upon it by the in- 
surance commissioner and we therefore desire 
to change our instructions. We have already 
purchased the rates made by the insurance 
bureau of the state of Michigan, which laws of 
the state do not interfere with doing, and we 
propose to continue doing the same. We have 
heretofore left our agents free to exercise their 
own choice as to sending their reports direct to 
this office or to the office of the inspector of the 
Michigan bureau. Hereafter all agents will 
send their reports direct to tliis office, in no case 
passing them through the office of the in- 
spector. 

It has further come to our knowledge that 
some insurance clubs or associations in the state 
have adopted rules providing for non-intercourse 
between companies purchasers of bureau rates 
and those not receiving them, and between 
those paying agents 15 per cent and those pay- 
ing a larger commission. Such agreements we 
believe to be in violation of the law, and while 
we have never allowed our state or special 
agents to belong to any associations having 
such provision, we have now to request all our 
local agents to withdraw from any association 
whose rules provide for non-intercourse with 
other companies. Your careful attention and 
prompt compliance with the foregoing will not 


only greatly oblige us but will relieve you from 


| of the law. 


the penalties imposed for violation of the 
statutes. 
STAMPING SYSTEM MUST GO. 

It is now potent to about all the underwriters 
in Michigan that the stamping system must 
be abolished. While the system in itself isa 
very worthy appendage to the business, and its 
use has really not been abused, yet with the 
commissioner against it, and two or three com- 
panies outwardly condemning it, it cannot pre- 
vail for long. For a long time many companies 
have looked with disfavor upon it, not that it 
was illegal, but that its use was considered bad 
policy, and possibly against the intended spirit 
The Michigan Inspection Bureau 
can make rates and sell them to the companies 
the same as the Ohio Inspection Bureau in 
Ohio, but it is felt that the making of rates and 


| stamping of daily reports should not be handled 


by the same system, even if the latter is to be 
tolerated at all. The Michigan Inspection 
Bureau, owned by the four home companies, is 
entirely within the law in its functions as a rate 
estimator and hazard improver, but its whole 


| object will be misconstrued if it fulfils the part 


of a stamping clerk. It is really of great value 
to the people in Michigan, and not only helps 
improve the construction of their buildings, but 
saves them a lot of expense in the cost of mak- 
ing inspections, as if it were not in existence, 
each company would have to pay for individual 
inspections. The stamping system, it is felt, 
will necessarily have to be abolished in Michi- 
gan. 
WHAT CAMPBELL WILL DO. 

Commissioner Campbell of Michigan has some 
amendments to the Michigan insurance laws, 
which he wants passed at the coming session of 
the legislature. That they are not of a nature 
pleasing to the companies is evident from the 
fact that Mr. Campbell is quoted as saying that 
$10,000 would easily be forthcoming to defeat 
them. In the same interview he pays the leg- 
islature of Michigan a graceful compliment by 
saying that his personal efforts would not out- 
weigh $10,000. With such a legislature and a 
strong lobby to deal with, Mr. Campbell feels 
compelled to call upon the press to help him 
stir the people up. Taken in connection with 
Mr. Campbell’s ante-election fireworks, this has 


| the symptoms of a gallery play for political 


effect. It is certainly considerate in him to give 


| the companies some intimation in advance of the 
| awful things he proposes to do to them. 


++ ++ 
AGENTS WANT LICENSE TAX. 
Michigan local agents are agitating a proposed 


| bill for the next legislature which will provide 


for a $10 license fee for local agents. At present 


| there is no license fee for ayents in Michigan 


and the result is that there are hordes of alleged 


| agents throughout the state who are difficult to 


| the insurance business. 


control and who take the business from regular 
agents. All the one-horse members of other 
professions and businesses, such as lawyers, 
real estate men, druggists, and grocers are in 
It is necessary to do 


something to weed out this underbrush, and 


| what would be paid in licenses. 


theré seems to be only the one way to do it. 
The agents would be wise to make the license 
twenty or twenty-five dollars, and at the same 
time try to secure a reduction of other taxation 
on insurance interests sufficient to make up 
Here is a good 
opportunity for the Michigan local agents’ asso- 


| ciation to show its hand. 


Pellet & Hunter have appointed Wm. A. 
Shaw of Grand Rapids agent for the Manufac- 
turers & Merchants and German of Pittsburg. 
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INO OHIO FIRE E CIRCLES. 


OHIO A LOSING GAME. 


Toledo has been most unprofitable for insur- 


ance companies so far this year. It is said that 
up to December.1 the premiums were about 
$450,000 and the losses about $775,000. Ohio 
will show up very poorly this year and it is be- 
lieved very few companies will make a profit, 
while many will suffer considerable loss. Indi- 
ana, it is stated, will be quite profitable, but it 


is the only state in this section which will show | 


up well. 
++ ++ 


O'KANE WILL NOT WITHDRAW. 

In response to our inquiry, Secretary O’Kane 
of the Franklin of Columbus, advises us that 
there is nothing in the rumors that he is to sever 
his connection with the company in order to 
devote his whole time to the agency business. 
The Franklin has now joined the Union, and 
therefore the non-intercourse rule adopted at 
the Union meeting no longer applies to him, 
Mr. O’ Kane has now recovered from his illness, 
and is back in harness as of old. 

++ ++ 
CINCINNATI BOARD ELECTION. 

The annual meeting of the Cincinnati Board 
will be held this afternoon, and officers will be 
elected for the coming year. ‘There is a feeling 
of general satisfaction with the way the board 
is being conducted. It is probable that all the 
old officers will be re-elected with the exception 
of President Clemons, it being an established 
custom of the board not to have one person hold 
the presidency for two consecutive terms. 
While several members have been mentioned 
as Mr. Clemons’ successor, the indications are 
that Francis H. Cloud will be the next presi- 
dent. 

+ ++ 
SUPT. MATTHEWS: INQUIRY. 

The following is a copy of a circular sent out 
by Supt. Matthews to most of the fire compa- 
nies doing business in Ohio : 

November 26, 1898.—I want to obtain, if pos- 
sible, some information regarding the practical 
workings of certain provisions of the laws of 
Ohio relating to the business of fire insurance. 
As your company has been doing business in 
Ohio for a number of years, and is, therefore, 
competent to speak from experience, I would 
be obliged to you if you would answer the fol- 
lowing questions : 


lst. Has your company experienced an in- | 


creased or decreased ratio of fire loss in Ohio 
since the passage of our valued policy law in 
1879, and about what per cent of increase or 
decrease ? 

2d. Has the effect of this law been to in- 
crease or decrease rates in Ohio, and if either, 
about what per cent? 

3d. Do youthink companies generally would 
reduce rates were this law repealed ; and if so, 
about what per cent of reduction ? 

{th. State, in your opinion, and from your 
experience, what effect this law has had in Ohio 
on the element of moral hazard in the business 
of insurance. 

5th. From your experience, what per cent of 
the fire loss, annually, in Ohio, do you attribute 
to the element of moral hazard ? . 

6th. What new law, or amendment to pres- 
ent laws, in your judgment, could be passed 
that would most tend to reduce this element of 
hazard to the minimum ? 

7th. Has the valued policy law controlled in 
any way the action of companies insuring farm 
property in Ohio, and if so, in what way ? 

8th. Do you think the Ohio Legislature 
acted wisely when it passed the law prohibiting 
co-insurance ceauses in fire insurance contracts? 

9th. Give reasons for your answer. 

An early reply to the above will be appre- 
ciated. 





FIREBUGS IN CLEVELAND. 

For a long time past about all fires in Cleve- 
land have been investigated by the city fire 
wardens. In almost all cases incendiarism was 
reported by them as the cause, but not until 
recently have any arrests been made. Several 
weeks ago there was a fire at No. 393 Prospect 
street, in a small cigar store owned by a man 
named Kline. Asa result of the investigation 
Kline was arrested on the technical charge of 
being a suspicious person. The fire wardens 
state in their report that they found a stock of 
about $300 insured for $1,500 and they recom- 
mended that the agent, meaning no doubt the 
solicitor, who issued the policy be arrested, and 
the company compelled to pay the face of the 
policy. Itis said the policy was in the Home. 

++ ++ 
CONDITIONS IN CINCINNATI. 

In view of the proposed action of the excepted 
cities committee of the Union to take up Cin- 
cinnati after January Ist, insurance men are in- 
terested as to what method of improving the 
conditions will be adopted: It is felt that Cin- 
cinnati is in a serious condition as a result of 
the unbridled policy of companies to pay top- 
notch commissions. It is not, however, so 
much a question of a rate-war as some people 
seem tothink. It is absurd to consider that a 
rate-war is one of the probabilities, even if con- 
ditions get much worse, which they can hardly 
do. Rate-wars are never caused by the agents, 
but by the companies. There is no danger of a 
rate-war in Cincinnati so long as the companies 
are in their present mood, and besides no pos- 
sible good could come of one. The public are 
well satisfied with their rates, except that the 
agents have educated them to expect rebates. 
They do not think of rate-cuts. There are two 
causes for Cincinnati’s present condition. These 
are, high commissions and the attendant evil 
of irresponsible agents and solicitors. If the 
Union can succeed in placing commissions on a 
basis of twenty and twenty-five per cent, the 
most important step will have been taken to- 
wards improving Cincinnati insurancewise. 

++ ++ 

It is this practice of the excess commission 
evil that has caused a mushroom growth on the 
legitimate business in the shape of the Runck 
agency, flanked by smaller fry of the same 
caliber. By the payment of a slightly larger 
commission than that paid by other agents, all 
the ‘‘floating’’ business of the city was at once 
corraled. This was begun at an opportune 
time, when commissions were high, and it 
caused a large number of new solicitors. A 
man with $3,009 in premiums in Cincinnati can 
make a living, as he can get 30 per cent flat for 
his business, if a good proportion of it is pre- 
ferred. That is, if he does not rebate, which he 
mostly does, however. The Runcks, being un- 
scrupulous and irresponsible, have succeeded in 
getting an immense business from men of their 
kind, whom they have aided and organized 
until they are a large factor in the business. 


++ ++ 

This undesirable element is an outgrowth, 
pure and simple, of big commissions. If com- 
missions were uniform and reasonable, the 
business would run in its natural channels, and 
Runck would get his natural share, which would, 
naturally, be very small. If commissions can 
be reduced, it will at once do away with a two- 
fold evil to a large extent, rebating and the 
small, and therefore usually irresponsible solici- 
tor. No local board can expect to have its rules 
lived up to unless its members are men of busi- 
ness and responsibility. It is utterly impossible 
to have the Cincinnati rules adhered to strictly 
so long as there is a horde of irresponsible 
agents and solicitors who have had no insurance 
training and who are irresponsible as a class 
from the very fact of their having graduated 


from some other business to become a solicitor 
with a small business. Cut down commissions 


| and see that such companies as those repre- 


sented by Runck do so with the rest, and at 


| once a certain undesirable element in the busi- 


ness is done away with. The larger the propor- 
tion of real underwriters and responsible men in 


| the board, the easier rebating and other evils 


| he is not guilty. 


| agents were under good control, 


can be checked. With the present nondescript 
make-up of Cincinnati insurance men, it is only 
natural that the board should try to tie up its 
members in the present ridiculous manner. A 
man is guilty until he is proved innocent, says 
the board; any one can make a charge against 
any one else and immediately the accused is 
placed under the ban until he has shown that 
He puts up a deposit immedi- 
ately, as a guarantee that he is an honest man. 
By such rules as these the Cincinnati board is 
compelled to protect the business, where, if the 
the rules 
would not be necessary. 


The feature which is most objectionable to 
companies in these conditions comes up when 
difficulties with agents arise. Take the recent 
Runck case. The Runcks go on each other’s 


bond, but taken altogether they are worth no 


more as security than either one of them singly, 
which is,—nothing. The companies, all having 
large balances, were then compelled to ‘‘scratch 
around’’ and see what they could find in the 
place. Runck produced a statement showing 
policies unpaid for to an amount which would 
help out greatly on his balances, The specials 
would say, ‘‘Now here isa good account, against 
Shillito, Mabley & Carew, or some other re- 
sponsible firm, why cannot we go out and get 
this money ?’’ If they tried they were met with 
the statement that the policy was paid for. The 
broker or sub-agent had collected it long ago, 
but had not turned in payment less his commis- 
sion to Runck. The companies were therefore 
in the position of collecting from an irresponsi- 
ble agent who had used the money in living ex- 
penses or otherwise, and could do nothing. An 
ugly feature of the system, too, is that these 
sub-agents are legally the agents of the compa- 
nies and the companies are responsible for their 
acts, though probably they never even heard of 
them. 


++ ++ 

The business in Cincinnati needs: First and 
foremost the reduction of commissions at least 
down to a uniform basis of 20 and 25 per cent, 
and most of the agents will gladly agree to this; 
the inauguration of a system which will tosome 
extent at least eliminate the credit evil as be- 
tween agents, and the giving of extensive cred- 
its by agents to sub-agents and brokers; the 
support of the companies which have heretofore 
or may in the future pursue the Union’s policy 
of paying any agent five or any per cent more 
than the standard and thus influence the float- 


| ing brokerage business; an agreement among 


| “situation” in Cincinnati. 


agents to pay solicitors as small a commission 
as can be unanimously decided on, thus placing 
the business in contro] of the agent, who is the 
responsible party, and to whom the control be- 
longs. At present the solicitor is the controlling 
element. These remedies, which will have ac- 
complished half their cure when the Union 
committee succeeds in reducing commissions, 
will, it is believed, permanently relieve the 
If the’ Runcks can 
be induced to go out of business, or forced out 


| by their companies withdrawing their agencies, 


these reforms can be easily carried through. 
Why Runck’s companies continue with him is 
one of the standing questions. If they had 
somewhere else to go, it perhaps would not take 
them long to decide. They are evidently hold- 


ing on in hopes that the business will be held 
intact and finally transferred to some responsi- 
ble and honorable agent, either new or old. 
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STAMPING SYSTEM AND NON-INTERCOURSE. 

The Home’s Ohio circular to agents has 
created not a little interest, and it is important 
as evidencing the disposition of the large com- 
panies to observe the spirit of Superintendent 
Matthews’ decision, as well as the text. Vice- 
President Washburn and Assistant Secretary 
Buswell are close students of Ohio conditions 
and the company doubtless did not take the 
step without the most careful consideration. 
Nearly all insurance men coincide with Mr. 
Washburns’s views on the stamping system in 
anti-compact states, but the subject of non- 
intercourse with non-board agents has created 
considerable discussion. Here is the full text 
of the circular: 


NEW YORK, November 25th, 1898. To Our 
Agents in Ohio: All our agents understand very 
distinctly that the Home has endeavored to 
comply with the statutes of the state, and we 
believe that it has done so strictly, and we are 
confirmed in this belief by the ruling recently 
published by Superintendent Matthews in re- 
gard to the law of the state. Some things, how- 
ever, are suggested to us by his ruling, of which 
we desire to give you the benefit. 

While the companies are prohihited by law 
from forming compacts or agreements in regard 
to rates, local agents are expressly permitted in 
their individual capacity to organize local 
boards for the proper management of the busi- 
ness in their respective territories. In many 
towns in Ohio such boards already exist, but 
where they do not it would seem to be for the 
benefit of the agents and for the insuring public 
that such boards should be organized, and while 
we have no instructions to give you on the sub- 
ject, we do not hesitate to express the opinion 
that you will find it awise thing to agree 
with your associate agents in organizing such 
boards. The form of organization should be of 


the simplest, with as few rules as practicable. - 


Should you desire any assistance in the organi- 
zation of a board in your town, our state and 
special agents will be most happy to give you 
any advice in their power should you ask it, and 
we presume the same is true of the special 
agents of other companies. 

If you feel that you are not competent to 
judge yourselves, without assistance, of the 
value of risks, the statute provides that you may 
ask advice and receive it, and in this connection 
we would call your attention to the fact that Mr. 
Cochran of Columbus has had much experience 
in that line, and his assistance can be availed of 
by any association of agents that may feel the 
need of his services. 

Some of the local boards already established 
have provided a stamping system which, it ap- 
pears to us, is a direct violation of law. It has 
never received our sanction, and we now ex- 
pressly desire its discontinuance so far as reports 
of this company are concerned, and. whatever 
your practice may have been heretofore, you 
will hereafter send them direct to this office. 

While we do not know it to be a fact, we are 
under the impression that some of the existing 
local boards have adopted rules providing for 
non-intercourse with agents not members of 
such boards. We believe that this is not in 
accordance with the law, and any such rule, 
if it exists, should be at once rescinded. While 
no action of any local board can be made legally 
binding upon the companies represented by the 
agents, and, of course, no company can be re- 
quired to write on the terms which may be 
stipulated by such associations, the action of 
the boards will inevitably tend to the improve- 
ment of the business throughout the state, and 
we trust that the foregoing suggestions will be 
found available by all. Very truly yours, 

J. H. WASHBURN, Vice-President. 
++ ++ 
SEVEN CITIES AFFECTED. 

It is practically assured that the stamping 
system in Ohio is doomed. It was generally 
understood that it should be abolished, before 
the Home issued its circular. There are only 
seven cities or towns in Ohio where the stamp- 
ing system is in vogue. They are: 


Akron, R. A. Myers. 

Dayton, S. G. Cain. 

Lima, R. O. Woods. 
Columbus, W. S. Huff. 
Portsmouth, S. G. McCulloch, 
Springfield, D. R. Hosterman. 
Zanesville, W. R. Hazlett. 

Of these, Mr. Myers of the local agency of 
Feederle & Myers sold out his agency to take 
the secretaryship; as did also S. G. Cain and W. 
S. Huff, their respective agencies. R.O. Woods 
is also secretary of a loan and building associa- 
tion at Lima. Mr. Hazlett likewise has other 
duties. Salaries of more or less proportions are 
attached to all of these positions. Mr. Huff 
will probably be the only man to retain his 
salary and position. If the others are retained 
at all it will doubtless be at greatly reduced | 


| amounts. 


++ ++ 
AGENT MACKE’'S CAPTURE. 

It is of interest to insurance men who know 
B. H. Macke, formerly an agent at Hamilton, 
that he is at last in the toils, in Kansas. Macke 
is a very slick article, bright, shrewd and utterly 
unscrupulous. As an insurance agent at Ham- 
ilton he is said to haxe been a success for a time 


| until a fire disclosed the fact that the ;olicies he 


| he had reported to his companies. 


had written were much larger in size than those 
When the 
companies had recourse to his bondsmen they 
found that in some instances the bonds were 


| forged. This part of the country finally became 


too hot for Macke and he went west. Among 


| the companies that finally got a settlement were 
| the Home, Norwich Union, Continental and 





Firemens of Baltimore. Two of them settled | 
with his bondsmen and two with an attorney 
that he sent up from New Mexico. Later Macke 
went to Kansas and entered the employ of an 
Indian trader. Therehe spelled his name back- 
wards as Ekcam. He became indispensable to 
his new employer and finally was admitted to 
partnership. Finally he borrowed $40,000 for 


the firm, gathered up what money he could and 


left. Since then his erstwhile partner has been 
looking for him and offered $5,000 reward for 
his capture. Not long ago in Nebraska Macke 
got drunk and told the lady clerk at his hotel 
who he was. She communicated with the au- 
thorities and he was shortly after arrested. The 
Butler county officials telegraphed to Kansas 
that they wanted him, but they received a reply 
intimating that they would probably wait sev- 
eral years before they could be accommodated. 
oa ++ 
UNION ELEVATOR BUILDING. 

No adjustment of the Union Elevator build- 
ing loss at Toledo has yet been reached. Al- 
though nearly two and a half months have passed 
since the fire, the debris is still smoking. The 
grain was adjusted some time ago as a total loss 


| with the exception of $100, for grain destroyed 








by the explosion previous to the fire. The poli- 
cies do not cover for loss from explosion. 
++ ++ 
TOLEDO AGENTS’ PROBLEM. 
The New York Underwriters has transferred 
its Toledo agency from W. R. Hodge to Barker, 
Frost & Co. This hascreated considerable sur- 


prise. Mr. Hodge did for the Underwriters last | 


year $4,225in premiums. Barker, Frost & Co., 
also recently took the agency of the Aetna. 

The work of placing Toledo on a ‘single 
agency basis will doubtless be completed soon. 


The Aetna and Agricultural each have four | 


agents. The other companies all have less. 


The Aetna, it is said, believes in single agencies, | 


and is prepared to recognize the rule wherever 
all the other companies do. 


the stand that the Hartford and New York Un- | 


derwriters should under the new ruling have 
but one agent between them. The Aetna’s Toledo 


| 


In Toledo it takes | 





agents are Barker, Frost & Co., David Robinson, 
Jr., Sons & Co., Reeder & Gilbert ard H. H. 
Dawson. 


+ + 
THE TOLEDO BOARD. 

The proposition to reduce the price of mem- 
berships in the Toledo Fire Underwriters Asso- 
ciation from $100 to $25,°was promptly voted 
down at the last meeting. Major E. O. Brown 
who secured the certificate of membership from 
the estate of Mr. Alph. Colton, was elected a 
member at the last meeting. 

++ ; ++ 
W. H. FULLER LEAVES OHIO. 

W. H. Fuller, special agent at Dayton for the 
Columbia Insurance Company, resigned on De- 
cember Ist to take the Michigan special agency 
of the Milwaukee Fire. He will move his head- 
quarters to Detroit. Mr. I. W. Canfield, who 
has done much successful work in opening Ohio 
and Michigan for the Milwaukee, will hereafter 
confine himself to Ohio. Mr. Fuller, as special 
agent of the Columbia, has served long and 
well, and leaves Ohio with the good wishes of 
everyone. Mr. Canfield, who will now be able 
to give all his time to Ohio, can be depended 
on to do the best that can be done for the Mil- 
waukee. It is said Secretary Gunckel will not 
appoint a successor to Mr. Fuller much before 
January Ist. 


++ ++ 
JOHN F. RUNCK’S SUIT. 

The proposed suit of John Runck against 
the board on the plea that the non-intercourse 
plan is illegal under the Ohio law, is not con- 
sidered at all seriously by insurance men. Far 
abler men than Mr. Runck have studied this 
subject long before it entered his head. His 
object appears to be to make trouble and force 
the board agents to recognize him in some man- 
ner, if only by a lawsuit. He can have no hopes 
or ultimately winning his case. Insurance men 
are glad to see the Runcks resort to such radical 
methods as it shows at once their caliber in 
black and white. It would take a good deal of 
talking to accomplish this otherwise. However, 
it is believed Runck will withdraw his suit in a 
few days. It was probably brought in the first 
place in the vain hope that it would coerce the 
board into recognizing him, and readmitting 
him to membership. The talk that General 
Agent Kelly of the American, Runck’s only 
company, will stand back of him, is absurd on 
its face. The American is one of the best ad- 
herents of local agents’ rights and boards among 
all the companies, and while its policy is not to 
interfere in local matters, it will not ‘‘stand 
back’’ of any doings which injure the agents as 
aclass. Runck will doubtless be glad to retain 
the American under any conditions, and if he 
maintains his present attitude he will be fortu- 
nate if he does not lose the agency. The Cin- 
cinnati board does not violate the law for the 
reason that it does not say members shall not 
deal with non-board agents, but merely that 
they shall not pay them any commission. It 
has the same right to discriminate in this way 
with non-boarders as with real estate men or 
unlicensed solicitors. It is believed Mr. Runck 
will see the wisdom of withdrawing his suit 
within a few days. 

++ ++ 
SECRETARY WILSON BALDWIN DEAD. 

The death of Wilson Baldwin, the respected 
secretary of the Western Mutual Fire Insurance 
Company of Urbana, one of the old standard 
mutuals of the state doing an agency business, 
occurred last Friday morning at four o’clock. 
Mr. Baldwin was secretary of the company for 
thirty-six years and did much to secure for it 
the honored place it occupies among the insur- 
ance institutions of the state. The funeral 
took place Monday, and was attended by a 
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large concourse of people from Urbana and 
elsewhere, among whom Mr. Baldwin was held 
in the highest esteem for so many years. He 
was born five miles east of Urbana, and had 
lived in Urbana nearly all his life. 

Mr. C. A. Ross, who has been connected with 
the management for some time past, has as- 
sumed the secretaryship of the company. W. 
R. Ross is president. Mr. C. A. Ross is an 
experienced insurance man, and was up to 
about a year ago special agent of the Home of 
New York. He has a large acquaintance 
among the agents of the state, and will doubt- 
less advance the interests of the Western 
Mutual materially. 

++ ++ 
CLEVELAND NON-BOARD COMPETITION. 

The resignation of Mr. Kees of the Germania 
and the fact that other companies which were 
out of the board, principally the Northwestern 
National and Erie, which are, like the Ger- 
mania, making efforts to obtain the preferred 
business, caused a special meeting of the board 
to be called December Ist, to consider the best 
means to meet such competition. A committee 
was appointed to revise the rates on the pre- 
ferred business and it accordingly brought in a 
report which recommended that rates be cut in 
two the day following. Considerable feeling 
was manifested in the arguments pro and con 
with the result that the report wastabled. This 
for a time at least will smooth matters over, 
but there is little doubt that some means will be 
found to make things interesting for this class 
of companies. 


++ ++ 
CLEVELAND AGENTS’ PLEDGE. 

Cleveland underwriters were called together 
December Ist at the board rooms to receive and 
take action on the proposed constitution and 
by-laws. Amendments, which were ordered 
tacked on at former meetings, were read, and 
as at all other meetings considerable discussion 
ensued, with the result that nothing was accom- 
plished save an adjournment to December 5th 
The arguments in these various meetings showed 
what a job it was going to be to harmonize all 
interests. It was readily seen by all present 
that the constitution and by-laws as submitted 
would hardly answer. It was the intention of 
the board in preparing the new constitution to 
make it broader and more liberal than the old, 
but it seems that the committee (wisely or un- 
wisely) drew the line closer, which was not alto- 
gether to the liking of some of the underwrit- 
ers. The knowledge of this, together with the 
generally disorganized condition of affairs, 
brought about a feeling that little could be 
done at present to help matters along, and if 
only one thing could be agreed upon, viz. : to 
abide by the tariff and make that the one is- 
sue, it would be a step in the right direction. 
At the meeting on the 5th the subject was 
broached, resulting in the tabling of the consti- 
tution and by-laws and the evolving of the fol- 
lowing pledge : 

We, the undersigned agents conducting an 
insurance business in the city of Cleveland 
(pending the efforts for complete re-organiza- 
tion of the Cleveland Association) hereby 
pledge our honor as to the honest and faithful 
maintenance of the present tariffs and rates as 
promulgated by the Ohio Inspection Bureau. 

We further pledge ourselves to maintain the 
existing conditions, and make no new affilia- 
tions or arrangements for the securing of busi- 
ness. 

We further pledge ourselves to give no 
rebates, divisions of commissions, directly or 
indirectly, with any persons with whom we are 
not now associated. 

This pledge to become operative when signed 
by 95 per cent of the agents now transacting an 
insurance business in this city. 

This pledge is to be returned with the sig- | 
natures thereto at a meeting to be held here | 


Monday afternoon next, December 5th at 3 
o’clock. 
We further pledge ourselves not to compete 


| with other agents for their business pending 


between this and Monday next. 

About thirty underwriters present attached 
their signatures to the above, and the balance 
of the agents signed when approached, with 


| the exception of Messrs. E. B. Tidd & Co., A. 


Elliott and A. C. Frink, the latter being prac- 


| tically the Northwestern National. 


a +> 


THE RUNCK SUITS. 
The present status of the various lawsuits, al- 


| ready started or in prospect, to which one of the 


Runcks of Cincinnati isa party, may be summed 


| up as follows: The replevin suit of the Mil- 
| waukee Mechanics and Milwaukee Fire to re- 


cover their supplies from L. F. Runck was post- 
poned and is now set for hearing December 9th, 

John F. Runck has not yet filed his suit 
against various officers and members of the Cin- 


| cinnati board, which refused to admit him to 
| membership, seeking $10,000 damages for the 


| 


rejection and asking an injunction against the 
operation of the non-intercourse rule, by 
which members of the board cannot pay him 


| commissions or receive commissions from him. 


The papers are prepared but will not be filed 
until the board takes some aggressive action, it 
is understood. 

The suits of the Milwaukee Mechanics against 
L. F. Runck for $6,187.54 balance alleged to be 
due and for $5,000 and $1,447.29 against Charles 
F. and John F. Runck, as sureties, have not 
yet come to trial. 

Both John F. and Lewis F. Runck represent 
the American of Philadelphia, the former in the 
board and the latter out. It is understood that 
they do not propose to quit doing business with 
each other because John was not admitted to 
membership. If the board undertakes to disci- 
pline Lewis for breach of the non-intercourse 
rule, that action is expected to be the signal for 


John to file his suits for damages, conspiracy, 
| boycotting, injtinction, etc. 


CINCINNATI COMPANY EXAMINATIONS. 

The insurance department has completed an 
examination of the Cincinnati companies. In 
the case of the Washington it is understood there 
is a difference of opinion as to the true value of 
the securities held as assets. The Washington 
is doing a good business and in the month of 
November added $2,000 to its surplus. The 
companies are pleased that the examinations 
have cost less than half what previous ones cost; 
but it is understood some of them are objecting 
to paying the charges, which are at the rate of 


$5 a day and expenses for each man. They claim | 


this expense should be borne by the state. 
++ ++ 
WESTERN MANAGERSHIP VACANCIES. 

So far no appointment to succeed the late D. 
T. Devin as western manager of the Delaware 
and Reliance has been made. It is understood 
that the new manager or managers will be 
installed January Ist. It is believed that H. H. 
Whitlock, at present assistant manager and in 


charge of the office pending the appointment, | 
will be named in connection with Mr. Stephen | 


E. Cate, at present general adjuster and head 
field man. This idea is strengthened by the 


fact that as far as can be learned no one’ has | 


been approached by the companies with a view 
to accepting the managership. It is speculated 
that if anyone besides Whitlock and Cate should 


be appointed, the companies would be ‘‘looking | 


around” by this time. 


Manager Rasor of the Magdeburg has also 
not appointed a successor to Mr. George M. | 


Lovejoy, who resigned the western manager- 
ship to take the assistant general agency of the 





Phoenix at Cincinnati in connection with Mr. 
Theo. F. Spear. Insurance men in Chicago 
argue that Secretary Milligan of the Phoenix 
must have made an especially good offer and 
held out bright prospects to induce Mr. Love- 
joy to leave the general agency of the Magde- 
burg to move away from Chicago and take a 
position which would ordinarily not be con- 
sidered as desirable as his old one. 
++ ++ 
THE COMPANIES MUST ANSWER. 

The Supreme Court of Ohio, in the action 
brought by the Attorney General seeking judg- 
ment of ouster against the St. Paul F. & M. In- 
surance Company, has set Jan. 20, 1899, as the 
date before which the defendant company must 
file its brief and on which the case will be 
argued on its merits. 


OHIO FIRE NOTES, 


The German of Indiana has transferred from 
Samuel C. Gressley to J. H. Bolton at Findlay, 
and from R. W. Wallace & Co. to Wm. Mc- 
Comb, Jr., at Lima. 


James Flynn, the new Sandusky agent, has 
as his list of companies, the German of Indiana, 
Girard, American of Maryland, Colonial, Man- 
chester, Rockford, Traders of New York, Wash- 
ington of New York. 


The Jnter-Ocean states that the Insurance 
Company of the State of Illinois, which recently 
entered Ohio and appointed C. B. Corry special 
agent, will shortly increase its capital stock 
from $100,000 to $200,000. 


In connection with the Runck agency troubles 
it is interesting to note that in the settlement 
with J. M. Sears, one of the agency’s debtors, 
three notes aggregating over $1,200 were taken. 
The first of these notes, for some $480, has now 
gone to protest. 


Bishop Maes, of Covington, Ky., is said to 
have made himself amenable to the insurance 
laws of the State by soliciting insurance without 
a license. The plan, as stated, was to get the 
priests of his diocese to place the insurance on 
church property with a certain agency. 


Mr. Phil, E. Uhl, who has recently associated 
himself with the Toledo firm of Kirschner, 
Wideman & Co., will have immediate charge of 
the business of the Fidelity & Deposit Compa- 
ny, the general agency of which has gone to 
this firm, since Mr. Bellows’ retirement from 
the insurance business. 


The Ohio Inspection Bureau has rated Conti- 
nental, Putnam Co., and McComb, Hancock 
Co. The report on Continental shows that the 
town has water-works with standpipe and direct 
pressure. The fire pressure is 100 pounds. 
There are about three and one-half miles of 
mains and 21 hydrants. 


An injustice was recently done the Washing- 
ton of Cincinnati by the OH10 UNDERWRITER 
by mentioning it among the companies for 
which business was being illegally solicited in 
West Virginia. The Washington was licensed 
to do business in that state about two years ago 
and has several agents there. 


As was rather anticipated, the cases of the in- 
surance companies prosecuted by Attorney 
General Monnett will go to trial and be finally 
settled by the Supreme Court. While the com- 
panies made the plea in their argument last 
week that the superintendent had discretionary 
powers to decide as to whether they were main- 
taining a trust in this state, it was hardly to be 
expected that this would prevail. The case 
will be decided on its merits, which is all the 
insurance men want. 
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IN WEST VIRGINIA. 


A PECULIAR CASE. 

David G. Morgan, general agent of the Provi- 
dence-Washington at Wheeling, has an inter- 
esting suit in progress with the Weston Shoe 
Company, owned by T. N. Barnes. The loss 
over which the disagreement occured and suit 
arose was occasioned by the conflagration in 
Weston in March, 1896. The Provitlence- 
Washington was the only company interested 
on the Weston Shoe Company, its policy being 
for $1,000. The fire did not reach the shoe 
store by 500 feet, but during the excitement 
part of the stock was removed from the store to 
a building some distance away. The adjust- 
ment was placed in the hands of Independent 
Adjuster Parsons of Cleveland, who endeavored 
to make a settlement with the assured. The 
sound value of stock was $5,640.36, and loss 
was figured at $781.11. The three-quarters loss 
clause in the policy reduced the company's 
proportion of loss to $585.83, but upon applica 
tion of the average clause the assured was 
entitled to only $138.38, which was very prob- 
ably all he lost by fire, as $293.02 of the original 
$781.11 was on stock which the assured ciaimed 
was lost or stolen during the fire. General 
Agent Morgan, after considerable correspond- 
ence, offered to settle with the assured and 
tendered him $585.83. This very liberal offer 
Mr. Barnes, for the Weston Shoe Company, de- 
clined. He made up his proof of loss and sent 
it in one day and commenced suit the next for 
$1,010, which was $10 more than the face of 
the policy, which was plainly in violation of the 
policy conditions. The case was tried by jury 
in the Circuit Court of Lewis County, where 
judgment was rendered against the company 
for some $80). The case has been appealed 
and if carried to the higher courts, which no 
doubt it will be, the companies doing business in 
West Virginia will learn the value of the clause 
in their policy relating to time before suit can 
be commented. The assured thought if the 
company would work in a few more clauses 
like the three-quarters loss and average the 
company would bring him in debt to it, so he 
took the bull by the horn and sued for the full 
amount of the policy and added $10 just for 
luck. 








++ 
WEST VIRGINIA'S RATES. 

If the rates for West Virginia are to be made 
by or under the jurisdiction of outside parties, 
as they now practically are, it should not be 
done by two associations, whose basis and 
ratings are entirely different The rates of Mr. 
Seeley, who-is and has been rating part of the 
state under Secretary Dudley, are giving fairly 
good satisfaction and should be appreciated by 
the agents, as something definite to work upon 
is of course eminently better than allowing 
each agent to make his own rate, yet Mr. 
Seeley does not rate the entire state. The rate 
on dwellings in one section of the state is one 
and in another section another rate, not because 
there is any difference in the hazard but simply 
on account of the different associations having 
charge of the territory. Now the gist of this is, 
would it not be better and more satisfactory to 
the companies, agents, and assured if the ratings 
of the state were under the jurisdiction and care 
of a bureau like that of the Ohio Inspection 
Bureau or the Michigan Bureau which would 
work in conjunction with local boards? This 
would give them the advantage of the experi- 
ence of a man like, for instance, Mr. Cochran 
of Ohio. But what would probably be best and 
more economical is that the companies which 
are purchasing the Ohio Inspection Bureau 
rates in Ohio could have the state of West Vir- 


++ 





ginia rated by the Ohio Bureau at much less ex- 
pense than under the present system, and it 
would undoubtedly give better results from an 
underwriting standpoint. Columbus is only 
about 150 miles from Wheeling and Parkers- 
burg, the two principal points in the state to 
work from, and Mr. Cochran could handle the 
rating much more satisfactorily and quickly 
than could be done from Chicago. West Vir- 
ginia should be handled entirely by someone of 
the various associations, as it is not so large as 
to need the paternal care of three or four differ- 
ent organizations. 


++ r+ 

Another thing which is becoming more popu- 
lar in this state is the system of stamping 
secretaries. Parkersburg and Huntington now 
have them and some talk has been heard of 
Wheeling trying it. There has been compara- 
tively little friction at Wheeling in the past, 
and the real necessity for a stamping secretary 
would be to find out the companies who are 
paying excessive commissions to the agents by 
passing through the secretary the accounts 
current as well as the daily reports. This 
would of course not keep those companies who 
desired to do so from paying the excess com- 
mission, but it would make the agent and com- 
pany so doing a party toa deceit. To compel 
them to act thus each thirty days would 
possibly make it so burdensome finally that they 
would conclude the game not to be worth the 
candle. 





Julius Pollock, representing the Security of 
New Haven, has been admitted to the Wheeling 
Board of Underwriters. 


A correspondent at Wheeling facetiously 
remarks that “‘there have been no new agencies 
started in Wheeling the past week.”’ 





MICHIGAN AGENCY APPOINTMENTS. 


New Agents and Changes of the Past Couple 


of Weeks. 

Agricultural—Samuel H. Stevens, Muskegon. 

Baloise—Dart & Emans, Lansing. 

Brit. Amer.— Chas, H. Clark, Clare (from John 
Gilberson). 

Capital—Ward A. Butcher, Mt. Pleasant. 

Citizens, Mo.—James Fisher, Corunna; Wake- 
ly Elkenburg, South Haven. 

Citizens, N. Y.—J. L. Patterson, Flint; Wilbur 
F. Davidson, Port Huron. 

Com’l Union—Milton §S. Lawton, 
Lawton (from N. B. McKinney). 

Delaware—Emil Schoeneberg, Saginaw. 

German Alliance—Chas. M. Thatcher, Esca- 
naba. 

Greenwich (Marine)—Whittaker Bros., De- 
troit; Chas. A. Chamberlain, Detroit; Pierson & 


Lawton, 


Trimble, Manistee; Henry McMorran, Port 
Huron. 

Helvetia Swiss—A. Judd Davidson, Grand 
Rapids. 

Indemnity Wellington R. Rutter, Mt. 
Clemens 


State of Il1l.—Edward H. Andres, Grand Ha- 
ven; Edward D. Haines, Muskegon. 
International—Lyon & Hadsall, Owosso. 
Manchester—Chas. G. Chamberlin, Breeds- 
ville; O. M. Vaughan, Covert. 
Manhattan—F. G. Smith & Co., Detroit; Wil- 
bur F. Davidson, Port Huron. 
Netherlands—George Roelofs, Grand Rapids. 
Northern Albert Lutz, Yale. 
Pheenix, Eng. — Wm. H 
Rapids. 
Reliance— Willard A. Martindale & Co., Grand 
Rapids; Edwin Kersten, Saginaw. 
Rockford—Wm. R. Franklin, Clio (from W. 
+. Woolfit). 
Royal- Don H. C. Bowen, Tecumseh. 
St. Paul—A. H. McCloud, Detroit. 
Sun—Henry A. Milbourn, Eaton Rapids. 
Traders, N. Y.—E. Van Tuyl & Co., Bay City; 
Chas. H. Rood, Flint; O. Palmer, Grayling; 
Chas. S. Fuller, Greenville; H. S. Lewis, West 
Bay City. 


Kinsey, Grand 


— 


| and leonine form of Mr. 


city. 
| something to distinguish himself. 


INSURANCE POLITICS. 

HatTcH.—The little place of Piqua, Ohio, is 
rapidly becoming a center of population. Piqua 
is situated about four miles north of ‘Peter- 
son’s,’’? which is in the vicinity of Troy, Ohio. 
Piqua at one time was not so large as it is now, 
but in recent years the sentiment has changed 
and its population has steadily increased. 
There: were those at the famous Put-in-Bay 
meeting of local agents who admired the manly 
Leon C. Hatch, a 
specimen Piquatonian, who represented the 
It was then predicted that he would do 
Mr. Hatch 
is the proud father of a little baby girl who 
arrived in Piqua on November 29th. 


MILLIKIN AND MILLIKAN—There are two of 
them in Cincinnati. Their names sound alike 
but one is Millif#zz and the other is Millifan. 
Millikiz is general agent of the Fidelity & De- 
posit and Millifan is special agent of the Fidel- 
ity & Casualty. Millikan’s telephone is 2101 
and Millikin’s is 2109. Phone 2109 rings and 


| the conversation is like this: 





“When are you coming down to see that 
boiler ?’’ 

“What boiler ?”’ 

‘*That boiler you are going to insure ?”’ 

“Oh, you want Jim Millikan. Good-bye.’ 

And when 2101 rings Millikan has even a 
more perplexing time, for he is in the bonding 
business as well as plate glass, boiler and nearly 
every other kind of casualty insurance. Neither 
of them shows any inclination to change his 
name, his company or his residence, so the pub- 
lic is likely to continue to be muddled over the 
two Millikans or Millikins or Millikens or how- 
ever their common name would be spelled. 


BENTON—Col. W. P. Benton, of Indianapolis, 
who has acquired considerable fame in this sec- 
tion as an insurance man, has just been elected 
president of the Indiana state board. Col. Ben- 
ton, who has the distinguished honor of travel- 
ing in Ohio in addition to Indiana, when seen 
at the St. Nicholas Hotel in Cincinnati, admitted 
that the information was correct. He strongly 
requested, however, that the news be kept from 
the general public until he was given a chance 
to escape beyond the borders of Ohio. He has 
now left Cincinnati, and Ohio, and is believed 
to be safe in the Indiana wilderness. It was 
hinted that the Ohio authorities would make an 
attempt to nab him, if the fact of his being an 
officer of an insurance organization could be 
established. While Col. Benton is not an officer 
of an Ohio organization, Attorney General Mon- 
nett would doubtless look with suspicion on 
him if he knew he was in Ohio. ‘Indiana,’ 
said Col. Benton, with a presidential air, ‘‘is the 
one oasis in the great desert of fire underwriting 
today. The state will show a good profit for 
all the companies and help even up the bad 
results which are to be expected from Ohio and 
adjoining states.’’ 

SAGE.—Major Walter H. Sage, the ever- 
genial and urbane state agent of the German 
American Insurance Company in Ohio, has 
taken a surcease from labor in the field for a 
few weeks, in order to look after his financial 
interests on the Pacific coast, at Riverside, Cal., 
where he owns a large orange ranch. In addi- 


.tion to the ranch, Major Sage has large stock 


holdings in the palatial and exclusive private 
hotel at Columbus which bears his name, and 
where he resides, when at home. His California 
property is located at the end of the famous and 
surpassingly beautiful ten-mile avenue running 
through and out from Riverside. The scent of 
evergreen magnolias and oranges mingle in the 
perpetually fresh and spring-like air, and help 
make the drive out to Major Sage’s homestead 
one long delight to smell and sight. The drive 
is inclosed by three colonnades of noble trees 
which form the sides and a central column, 
which latter divides the right from the left 


| drive. About three years ago Mr. Sage convoyed 


a party of Ohio specials to the coast, and to the 
ranch, It is rumored that Major Sage will build 
a railroad from Riverside to his Columbus hotel, 
and will make special freight arrangements, so 
that the inmates of that delightful hostelry may 
be constantly and regularly regaled with 


! oranges ‘‘as is,”’ 
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~ LIFE INSURANGE NEWS. 


THE SPINKS COMMISSION CASE. 

As previously stated would probably be the 
case, Wm. Ford, assistant manager of the A<tna, 
and Frank J. Blain, now in the fire business, 
have brought suit against Elliott Marfield, man- 
ager at Cincinnati for the Equitable, for com- 
mission on the $100,000 policy on Charles Spinks 
of Newport, Ky., who died a few weeks ago, 
The suit is for $4,909. Messrs. Ford and Blain 
wrote the application about a year ago last May, 
but Spinks was declined. Later a medical man 
from the home office came on and agreed to 
issue the policy. In view that the policy was 
issued too late to assist Mr. Marfield in securing 
a bonus offered by the company, it was agreed 
that the commission would be less than that first 
offered. According to Messrs. Ford and Blain, 
Spinks offered his note for the premium, as he 
said the company had been so long in accepting 
him that he had used the money in another di- 
rection. They offered the note to Mr. Marfield, 
who refused to carry it, and being unable to 
secure the cash returned the policy as unplaced. 

They say Mr. Marfield went over to Newport 
and took Mr. Spinks’ note. On the other hand 
it is said Mr. Marfield claims that he gave Ford 
and Blain the usual time in which to place the 
policy, and on their returning it to him, he 
asked if they had any objection to his trying to 
place it, on which they answered that they had 
tried every possible means and knew it could 
not be placed. They suggested that Mr. Marfield 
would only be wasting his time to make the 
attempt. He says they willingly relinquished 
their claim on the commission. The question 
appears to be mostly one of veracity between 
the two sides. 





++ at 
AMERICAN LIFE AND ACCIDENT. 

The American Life & Accident Insurance 
Company has been licensed by the Ohio Insur- 
ance Department under the stipulated premium 
law. This is the second Cincinnati company 
organized under the new law, the other being 
the Bankers Reserve Fund Life Insurance Com- 
pany. Both the new companies have their 
offices in the Lincoln Inn Court. H. C. Mead, 
general manager of the American, was formerly 
resident manager at Cincinnati of the Security 
Trust and Life. He has also had experience in 
the accident business. The new company pro- 
poses to issue various forms of life policies and 
do personal accident, railway installment and 
sick benefit business. 

NORTHWESTERN LIFE ASSURANCE. 

The Northwestern Life Assurance Company 
of Chicago, probably one of the strongest com- 
panies now operating in Ohio under the stipu- 
lated premium law, is not writing much new 
business at present. Every effort is being put 
forth to transfer the old assessinent thembers to 
the stipulated premium plan. So far as the 
district about Cincinnati is concerned the efforts 
in this line have been very successful and only 
three or four members remain on the old plan. 
This load of old assessment members is appar- 
ently the only menace to the company’s future 
usefulness and it is certainly wise in trying to 
switch the members to the new plan. As a stip- 
ulated premium company, the Northwestern 
very much resembles legal reserve companies. 
Its rates are based on the regular tables at four 
and one-half per cent with four dollars a thou- 
sand expense loading. Its only claim to fur- 
nishing insurance more cheaply than old line 
companies lies in its lighter expense of manage- 
ment. Just at present it is having some contro- 
versy with the Ohio insurance department over 
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the rate of interest on the reserve. The Ohio 
law requires the reserve to be figured at four per 
cent. The company figures it at four and a 
half per cent and claims that it is earning more 
than that and that for years to come it will be 
able to do so. That matter will probably be 
settled in a satisfactory manner. What the 
company has to fear is the old assessment mem- 
bership. If it disposes of that satisfactorily, it 
will be on practically the same basis as other 
level premium companies, with a sufficient re- 
serve and an assessment clause in the contract. 
++ ++ 
AN IMPORTANT CHANGE OF RULES. 

Referee Reed of the Rebate Court has 
changed the rules of proceedure in an import- 
ant respect by consenting to consider com- 
plaints, which have been made by agents to the 
executive committee of the local life under- 
writers’ association, to which the complainant 
belongs, and which have been investigated and 
endorsed by such committee. This action has 
been brought about by the unanimous request 
of the National Association of Life Underwrit- 
ers. Hitherto complaints have had to come 
through some company which was a member of 
the anti-rebate compact. 

It isa noticeable fact that many of the most 
prominent members of the National Association 
are the representatives of companies which are 
not very prominent, companies which conduct 
their business on economical plans and whose 
agents have but little in the way of bonuses to 
give away. For the last two or three months of 
each year these men have to stand the competi- 
tion of men whoare using every means to get a 
required amount of business before New Year’s 
and who, if necessary, will in many instances 


rebate almost to the extent of the premium. 


The representatives of the smaller companies 
are about equally victims of this condition. 
With the power to prefer charges now given to 
local underwriters’ associations, the represent- 
atives of the smaller companies will be unwise 
if they do not put a stop to some of this annual 
bargain counter and gift distribution perform- 
ance. It remains to be seen whether they will 


| take advantage of the new rule or, on the ground 


of professional courtesy or another equally 
flimsy, decline to report to their local associa- 
tions rebating of which they are cognizant and 
of which they are the victims. 
++ ++ 
SOME POINTERS. 
Here are a few ‘‘pointers’’ from the Cen/ra/ 
Bulletin sent out by Boswell, Buckley & Co., 


managers of the Provident Savings, to agents: 


The late Governor Matthews, president of the 
Indiana Life, one of these new assessment con- 
cerns, carried $45,000 insurance. But only $15,- 
000 was assessment. He was an insider and 
knew. 

Don’t give away your commissions. The 
laborer is worthy of his hire. Rebating cheapens 
you and your company, and you discount your 
own goods. Our policies are worth 100 cents on 
the dollar. A good insurance man can easily 
convince an insurer that our policies at fuil 
premiums are better than our competitors’ at 
one half. Don’t rebate. 


If life companies would use the term ‘‘Sink- 
ing Fund’’ instead of ‘‘Reserve’’ how much 


| clearer the whole question of life insurance 


would appear. We recommend this suggestion 


to Col. Greene and President Dodd. 


There are more ways of conveying an idea 
than speech. When you are talking to a pros- 


| pective victim concentrate your thoughts om 


the dotted line. His thoughts will unconsciously 
be influenced in the same direction. Don’t say 
one word more than necessary to get his signa- 
ture. Work to that single end. 

Don’t drink beer. Beer kills a man’s ambi- 
tion and a man without ambition is a dead 
failure in life insurance. Don’t drink beer. 








PIQUA TIUTUAL’S TROUBLES. 





The Big Assessment Life and Accident Asso- 
ciation Is Traveling a Somewhat 
Rocky Road at Present. 

All is not lovely with the Piqua Mutual Aid 
and Accident Association. Although various 
causes are assigned for the present unsatisfac- 
tory condition of its affairs, the great prime 
cause doubtless lies in the fact that it is reach- 
ing the critical periodin an assessment society’s 
life. Itis now about sixteen years old. For 
fourteen of those years it traveled the straight 
assessmnent path, passing the hat around as often 
as was necessary to meet claims. For a time, of 
course, this worked very nicely. It always does 
until the hat comes too often. The society has 
attained a membership of forty-odd thousand, 
it is said, and as yet the death rate has not been 
very heavy. But about two years ago, the 
managers, evidently learning something from 
experience of other societies of the kind, con- 
cluded that there were bad times coming and 
that it was the part of wisdom to com- 
mence to prepare for them. Accordingly 
they took steps to accumulate a surplus, or ‘‘ re- 
serve fund.’’ During the past year, and perhaps 
longer, the assessments have been ‘‘ double- 
headers’ about eight months out of twelve. 
This naturally caused some grumbling from 
members who could not see why the society 
should not be run as in the good old days. But 
these double assessments were only gentle 
zephyrs as compared with the blast that recently 
blew out of the home office. 

A few months ago a new office was created, 
that of Superintendent of Agencies, and L. W. 
Ross, who had been general agent for Hamilton 
County, became the first incumbent. New 
rates have been promulgated that make double 
assessments look cheap. The society has prac- 
tically gone upon a stipulated premium plan, 
but with no assurance that rates will not be 
raised again. As a sample of what has hap- 
pened, age 25 “ordinary ’’ may be taken. The 
old assessment rate was 60 cents a month. 
Counting four single and eight double assess- 
ments a year, the rate was $12 a year. 

The new rate is $18 a year straight, payable 
monthly, quarterly, semi-annually or annu- 
ally as desired. This amount pays for $5 a 
week during a certain period of disability from 
accident, certain amounts for loss of hands, etc., 
and finally $1,000 insurance at death, whether 
natural or accidental. As the increase falls more 
heavily on the old than on the young members, 
the loss in membership has, fortunately for the 
association, been chiefly among the older mem- 
bers. It issaid that there has been no intention 
to freeze old members out, but that the new 
rates were made on a basis which brings about 
this result. The number of members who have 
withdrawn is understood to be in the neighbor- 
hood of 2,000 or about five per cent of the mem- 
bership. 

If the trouble stopped here it would not 
amount to much, but it does not. The new 
rates are so high that since last March in some 
large territories scarcely a new policy has been 
issued. -While the new rates are considerably 
below old line rates, the agents are unable to 
give assurance that they will not go up any 
time the directors may find it necessary or 
desirable to raise them. The directors claim 
that these rates will never have to be raised, 
but the policies do not guarantee that. It ap- 
pears that the association is in the position of 
an assessment society, with a natural premi- 
um policy, accumulating a surplus, whick at the 
present time is a condition supposed to be im- 
possible under the ruling of the superintendent 
of insurance, backed by the supreme court. 

All the troubles are not with the members, 
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however. General agents are now working 
under the third contract for the year. Under 
the old arrangements they received ten per cent 
of the premiums for collecting them and a com- 
sion for new business. Then they received five per 
cent for collections and a salary. Recently this 
was again changed and they now receive seven 
and one-half per cent for collections and a com- 
mission larger than the oldone. But when they 
cannot write insurance, the commission on 
new business is not much of a consolation. 
Some agents refused to accept the new contract 
and others, who did, are showing but little in- 
terest in the business. During the year, too, 
there have been other schemes tried, which have 
created more or less chaos in the agency force. 
Most agents cannot make a living at the busi- 
ness, and there appears to be no prospect of 
large acquisitions to the membership. ,If the 
association undertakes to continue on its new 
lines under an assessment charter, it is likely to 
run against the insurance department. If it 
qualifies under the stipulated premium law and 
substitutes new policies for the old, it will lose 
a good many members in the process. It seems 
to have reached a point where its rates approach 
old line rates, but it wants the strength of legal 
reserve life and solid accident companies to 
guarantee indemnity. It is not in the position 
of a newly organized stipulated premium com- 
pany, for it has the load of members it has 
taken on in past years, many of whom would 
not be accepted by a new company, but have to 
be carried because they are already in. If it 
succeeds in getting out of its difficulties, it will 
be a lucky exception to the rule. 








Ohio Life Appointments. 


Life insurance companies have recently ap- 
pointed the following agents in Ohio: 

Aetna—F. B. Witt, Columbus; E. H. Alex- 
ander, Columbus. 

Bankers, Ia,—Chas. A. Neidhart, Cleveland. 

Germania—Solomon Blickman, Dayton. 

Home—Lincoln S. Long, Bowling Green; G. 
O. French, Leipsic. 

John Hancock—H. S. Holton, Columbus; H, 
W. Fobes, Lorain. 

Mutual Benefit—H.J Kraft, Cleveland; E. B. 
J. McGinty, Cleveland; E. N. Parker, Cleve- 
land; Jno. M. Reason, St. Paris; Everett L. 
Abbey, Euclid. 

Mass. Mutual—Otto Gebhard, Cincinnati. 

Mutual of Ky.—C. P. & G. P. Roberts, Toledo. 

Manhattan—Elijah W. Hill, East Liverpool. 

Northwestern—L. B. Gary, Hiram; F. H. 
Stuve, Cleveland 

New York—Wm. Lloyd, Columbus; D. N. 
McFarland, Coshocton; J. B. Wilson, Zanesville; 
W. S. Galbraith, Chillicothe; S. C. Morrow, 
Circleville. 

Phoenix Mutual—Geo. Crist, Cleveland; Geo. 
M. Edgar, Greenfield; F. B. Witt, Columbus; 
A. S. Baumgardner, Greenville. 

Provident Savings—S. W Singleton, Bowling 
Green; E. L. Spofford, Bowling Green; Chas. 
E. Benschoter, Bowling Green; Curtis E. Ben- 
schoter, Bowling Green; Chas. S. Yant, Bowling 
Green; D. D. Smead, Madison; Jno. F. Tillett, 
Akron. 

Security Mutual—G. Horton Zeis, Tiffin. 

Vermont—J. J. Machen, Columbus. 

Washington—Geo. W. Sildesley, Cleveland. 


NEW YORK LIFE PLANS. 





Important Departure on Limited Payment 
Policies on January Ist. 

The New York Life will make an important 
departure on January 1 in connection with all 
its limited payment contracts. This is nothing 
less than the adoption of its ‘‘Maximum Guar- 
antee” policy, which was placed on the market 
about six months ago, as the form on which 
practically all its limited payment business will 
be written in the future. The ‘Maximum 


| over $200,000,000. 


’ 


Guarantee,’’ which carries a 3 per cent reserve, 
is written only on the limited payment forms, 
and of course has a higher rate than the old 
“Accumulation Policy,’’ which will be with- 
drawn from the market. The discontinuance of 
this famous policy, so for as limited payment 
forms are concerned, will be learned with inter- 
est by life underwriters over the country. The 
change practically means a raise in rates on 
limited payment insurance, with a correspond- 
ing increase in the guaranteed loan values. The 
new policy is known as the ‘‘Accumulation 
Policy with Maximum Guarantees.’’ The old 
policy was known as the ‘‘Accumulation Policy 
with Annual Loans.’’ Following are a few 
comparisons between the two policies on the 
twenty-year payment form. The contracts read 
practically the same, with the exception of the 
guarantees as to loans and rates. The paid-up 
and extended insurance guarantees are, of 
course, the same in both policies. 











Annual Annual loans at 
Premium. age 35. 

Max, Old ||Endof Max.| Old 

Age. Guar. Policy. || Year. Guar.| Pol. 
21 28.28 26.10 3 65 48 
25 80.25 28.10 | 4 94 67 
30 33.20 31.10 | 5 115 88 
31 33.88 31.80 | 6 136 109 
32 34.57 33.60 7 158 132 
33 35.30 33.30 ta 181 156 
34 36.06 34.10 9 230 184 
35 36.87 35.00 10 258 213 
40 41.46 39.80 12 315 278 
45 47.42 46.20 14 418 353 
50 55.38 54.80 16 419 428 
dD 66.30 66.60 19 610 538 











Mutual Reserve Affairs. 
It is believed that the Mutual Reserve Fund 


will lose at least $100,000,000 of insurance in | 
force this year; that is, instead of having $300,- | 


000,000 in force on January 1 it will not have 
This has been caused by 
the raise in rates on all the members who did 
not accept the new policy when offered to them. 
It is held, however, that this will put the ‘asso- 
ciation in better shape on January Ist than it 
was a year ago, for the reason that the'same or 
more surplus accumulated under the lapsed 
business is still in the company. The new pol- 
icy was not issued to any of the old members 
until they had passed a medical examination. 
In fact the result is practically that the eligible 
old members are reinsured into a new depart- 
ment of the association where they have nothing 
more to do with their old class than if they had 
gone into another company entirely. The old 
class is off by itself, and will be kept separate and 
distinct from the new part of the company. 
Those who took the new policy took it at their 
then age and the agents who made the transfers 
received the regular first year’s commission. 
The rates on the new plan are scientific enough, 
and the association has only to fear from the old 
class. The plan is to make all those who did 
not take the new policy stand their own losses, 
and they will be assessed from year to year ac- 
cording to their death rate. They have no in- 
terest, it is claimed, in’ the assets of the associa- 
tion. A great many members have dropped 
out, and many who could yet get insurance 
elsewhere. Those remaining are bound to ex- 
perience a tremendous mortality, both from the 
fact that many good lives have dropped out, and 
because in making the transfers to the new pol- 
icy if a member could not pass the examination 
he was dropped back into the old assessment 
class. The only danger to the Mutual Reserve 
is from this old class. 


There is much speculation as to what will 
occur at the annual meeting early in the year. | 


Burnham will retire, and some man friendly to 
Vice-President Wells, if not Wells himself, made 
president. It is said that Thomas L. James, 
who resigned the vice-presidency recently, may 
take the presidency. 
Important Prospective Life Change. 

It is stated that several prominent life com- 
panies will on January 1 change from a four to 
a three per cent reserve basis. 





‘ LIFE NOTES. 

In no other business is failure so disastrous as 
in life insurance.—/ohn A. McCall. 

Ira W. Grayson has been appointed an agent 
of the Provident Savings Life at Saginaw. 

W. E. Hoyer, formery State Manager of the 
Washington Life at Columbus, has gone with 
the John Hancock. 


Wm. H. Antram has been appointed general 
agent of the Manhattan Life for seven counties 
at Lebanon, Ohio. 


The National Mutual Life Association of 
Minnesota has been licensed to do business in 
Ohio as a stipulated premium company. 

Donal McDonald has become agent of the 
Massachusetts Mutual Life at Breedsville, 
Mich., and O. M Vaugan at Covert, Mich. 


The magnificent new building of the Home 
Life of New York, which was badly damaged by 


| the big New York conflagration, was insured. 


Hubert H. Ward, general agent of the State 
Mutual Life for Northern Ohio, has moved from 
89 Euclid Ave., Cleveland, to 504-5-6 New Eng- 
land Building. 

J. W. Horine has been appointed special 
agent of the Union Central Life for Preble 
County, O., and John H. Martz, of Greenville, 
special agent for Darke County. 

Rev. H. C. Sexton succeeds Gaylord & Sex- 
ton as general agent of the Equitable Life of 
Iowa at Columbus. Mr. O. N. Gaylord is no 
longer connected with the company. 

The Covenant Mutual Life Association of 
Galesburg, I1l., has been licensed by the Super- 
intendent of Insurance of Ohio to transact busi- 


| ness on the stipulated premium plan. 


The new agency of Boswell, Buckley & Co., of 
Cincinnati, which is now handling the central 
department for the Provident Savings Life, 
wrote over $1,500,000 during November. 


It is said President Scott of the Provident 
Savings has some new ideas for 1899, which are 
likely to add materially to the busines of the 
company and attract to it good field men. 

The first issue of the Chicago /ndependent, 
under its new editorship, that of N. H. Weed, is 
fully up to the standard of previous issues. Ex- 
Actuary A. F. Harvey, has become associate 
editor. 

F. G. Withoft of Dayton, agent of the Equit- 
able Life, is getting up a party to make a trip to 
Cuba in January. Mr. Withoft is an old excur- 
sion manager and has conducted expeditions to 
Mexico, Cuba, and California heretofore. 

Commissioner Campbell, of Michigain, is go- 
ing to investigate the complaint of H. B: Pol- 
lock, of Detroit, against the Provident Savings 
Life, for raising the rate on his policy, said by 
the company’s general agent to be a renewable 
term policy. 


The Guardian, of Boston, which is recognized 

as the leading natural premium paper, and 
| which is on the inside of the Massachusetts 
| Benefit Life affairs, holds that the committee 
| that conducted the investigation of the affairs 
of that concern a couple of years ago, should 
not be paid until the policy-holding claimants 


| There are those who believe that President | have received justice. 
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CONVERT TO CASH VALUEISM. 
Mutual Life of New York Will Introduce 

a Cash Value Policy on January Ist. 

The Mutual Life of New York will on January 
Ist introduce a cash value policy. This is the 
most notable conversion to cash values in life 
insurance which has thus far been made. - The 
Mutual has probably been the most persistent 
opponent to the guaranteed cash value theory 
of all the companies, It is believed the com- 
pany’s actuaries still persist in their belief that 
guaranteed cash values are not advisable. On 
this subject Actuary Emory McClintock said 
in his paper before the insurance convention at 
Milwaukee a short time ago: 





If every member of an assessment society 
were obliged to make with it a large deposit on 
interest, to be forfeited in case of lapse, the 
powerful cohesive force of such a system might 
prevail against the annoyance of increasing 
payments and the wiles of rival agents. The 
idea of forfeiture is so unpalatable that some 
have come to regard all forfeiture as unjust. Is 
it so? Why should an assessment society or a 
life company be obliged to bear a burden for 
which it gets no pay and from which the fire 
or marine insurance company is free? These 
other companies can cancel any risk when it 
suits them. The life organization is required to 
carry its risk till death. It examines the risk 
once for all at the beginning, and if it 
gets a single premium for life, it makes 
a fair bargain. Both sides are on an equality. 
The company and the policy-holder are 
alike compelled to carry the contract 
for the whole life. But when the company 
waives its equitable right to require in advance 
a single premium, accepting instead assessments 
or premiums at short intervals, and without 
claiming the right to discontinue its liability, 
grants to its member the right to discontinue 
his payments without loss, it gives something 
for nothing. I have no time to elaborate this 
point, but beg you to bear itin mind. The fire 
company retains the right to close its risk at any 
time, but the life company relinquishes all claim 
to such a right for a consideration, and this con- 
sideration is called penalty, forfeiture or surren- 
der charge. If it should impose no penalty it 
would give something for nothing. 

Now arises another question. We have seen 
that a popular life company need not lose vital- 
ity through lapsing. When it incurs disfavor, 
and then only, it suffers loss in that way. Can 
it not afford to rely on the continuance of ap- 
proval, and make itself still more popular by 
abolishing the penalty, even though it does ad- 
mittedly grant a valuable option without consid- 
eration, and so gives something for nothing? I 
answer No, for two reasons. First, it has no 
right to hazard its permanent existence on the 
rash assumption that its operation through all 
future time can never meet a temporary check. 

A life company has too many invaluable in- 
terests in its charge to take wantonly the risk of 
disaster and bankruptcy arising from the speedy 
disintegration which, in the absence of penal- 
ties upon discontinuance, must occur whenever a 
cloud of distrust may envelope it in consequence 
of some temporary mismanagement or misfor- 
tune. And in the second place, we must récol- 
lect always that no popular life company has 
ever yet practically experienced the effects of 
abolition of all penalties. The penalty in some 
form has heretofore stood as a barrier against 
the assaults of rival agents. 

Can anyone suppose that the life companies 
could successfully have preserved in force their 
due porportion of good risks, against all the in- 
terested and insidious assaults of rival agents, 
if there had been literally no penalty upon 
lapsing; if, for example, every policy-holder 
could have claimed at will, at any moment, his 
supposed technical proportion of the company’s 
funds? No, you cannot presume that mere 
general popularity can protect you against rival 
agents if you impose no penally; and, apart 
from that, you have no right to stake the future 
existence of your company on the presumption 
that temporary misfortune or mismanagement 


| value companies. 
| the general agents was held at the home office 


| are more or less a matter of speculation. 





| the right place’’. 


| terest. 
| serious sufferer. 


can never occur. A peualty is certainly just, 


for no one is bound to give something for noth- 
| ing; and it is not only just but also absolutely 
| necessary in the absence of some other im- 


pregnable element of cohesion, to every society 


or company which means to endure for all time. 


It is stated that the decision to insert guaran- 
teed cash values was arrived at to meet the 


| views of the agents in the field, who have 


keenly felt the competition of agents of cash 
It is said that a meeting of 


recently, at which they presented their views to 
the company. The company has authorized 
no statement as yet, therefore the new plans 
It is 
believed, however, that the new policies, which 


will be put on the market on January Ist, will 


be identical with the old forms with 
exception 


the 
of the guaranteed values. It is 


| understood the company will start off moder- 
| ately at first in the way of issuing policy 
| literature, and that, for this reason, the policies 


will contain no other changes than the addition 
of the new feature. Rates will remain the same. 
The cash value guarantees will not be inserted 
in the annual dividend policies. They will only 
be issued in connection with deferred dividend 
forms. It is understood the gurantees will be 
larger than those of any of the large companies; 
and that they will not be given in shape of 
bonds as is done by some other companies. It 
is believed the Mutual is making the departure 
more in response to a popular demand than 
from the belief that it is best for the company 
and the policy-holders. 

The Mutual has heretofore withheld from 


| joining the competition which the New York 


and Equitable have indulged in annually for 
some time, in the way of new policies and in- 


| ducements. 





George T. Dexter’s New Position. 


Mr. Geo. T. Dexter, formerly superintendent 
of agents for the Ohio general agency under 


| General Agents L. C. Lawton & Son, has been 


called by the Mutual Life to New York to as- 
sume the position of Superintendent of Do- 


| mestic Agencies heretofore held by John C. 
| Elliott. 


It is rare that a promotion falls so de- 
servedly upon the right man and gives such 
general satisfaction. Mr. Dexter has risen from 
the ranks, having commenced his career with 
the Mutual Life about fifteen years ago up in the 
wilds of the Northwest in Minnesota. After 
rising to the position of superintendent of agents 
of the St. Paul agency, he left it several years 
ago to accept a similar position in the Ohio 


| agency. His promotion will be greatly rejoiced 


in by all the agents of the Mutual Life who 


| have ever come in contact with him, and while 
| the general agents of Ohio will sadly miss him, 
| they also join in the general congratulation that 


the Mutual Life has secured the ‘‘right man for 
’, Once more does the Ohio 

man come to the front. 
No successor has yet been appointed to Mr. 
Dexter in Ohio, but is believed some promi- 


| nent man not now with the agency will be 


offered the position. It is not known what po- 


| sition Mr. Elliott will take with the company. 


Home Life Building Fire. 


To life insurance men, the burning of the 
upper part of the Home Life building in New 
York on last Sunday was of considerable in- 
Fortunately the company was not a 
It had insurance of $350,000, 
which covered all loss. The company’s offices are 
on the second floor of the building and the fire 
did not extend below the eighth. The com- 
pany wrote to W. A. R. Bruehl & Co., the gen- 
eral managers at Cincinnati, “Office of the com- 





| ney’s fees, making a total of $4,536. 


pany and its records are intact in every particu- 
lar, there only being a slight amount of water 
in the stories occupied by the company.” As 
the fire occurred on Sunday all records were 
locked in the safe deposit vaults. Mr. Bruetl 
says, ‘‘The loss of the records would have been 
more serious than the loss of its assets. The 
latter could be replaced, but the former could 
not.”’ 


Bohl Week Was a Success. 


The returns for the Prudential’s ‘‘Bohl Week’”’ 
of November 28th are not all in yet, but, as far 
as received, show that the field men did grand 
work. As far as heard from, the Ohio force 
wrote $505,026 of ordinary and made $296.85 of 
industrial increase. Figuring the industrial on 
the usual basis of $30 a thousand this would 
make a total of nearly a million and a quarter 
dollars. Indiana, with one district to hear 
from, shows $284,000 of ordinary and $248.18 
industrial increase, making a total of about 
$900,000. These figures speak eloquently of the 
esteem in which the agents hold the ‘‘Friend of 
the Field Men.”’ 


LIFE AND CASUALTY NOTES. 
W. R. Blair, formerly of Blair, Harkness & 


| Co., of the Union Casualty, is now with the 


Maryland in Cincinnati. 


T. J. Charlton succeeds W. G. Hargis, Jr., as 
manager at Cleveland of the Commercial 
Mutual Accident. His office is in the American 
Trust Building. 


The Fidelity & Casualty has appointed the 
following agents in Michigan: A. W. Killmer, 
Cedar Run; C. W. Kingsley, Copemish; W. W. 
Lewis, Nessen City; C. W. Leffler, Solon. 


General Agent Robert N. Fryer, of the 
Phoenix Mutual Life, has gone to the home 
office for a week. His trip is partly for his 
health, as he has not yet fully recovered from 
his recent illness. 

J. E. Kennedy, the old cashier of the Manhat- 
tan Life at Cincinnati, who left Ohio to go Den- 


| ver for his health, has been appointed general 


agent for the Manhattan for Colorado, succeed- 
ing E. C. Budlong. 


B. F. Reinmund, assistant secretary of the 


| American Union Life, has resigned to become 


superintendent of agencies of the Brooklyn Life. 
George F. Hadley, secretary of the Brooklyn, 
has resigned to become New Jersey state agent 
of the Mutual Benefit. 


Harvey Shively, agent of the Washington 
Life at Defiance, has been arrested for embezzle- 
ment at the instance of M. F. Connell, of the 
firm of Connell Bros., managers for North- 
western Ohio at Toledo. Shively claimed cer- 
tain premiums which the company refused and 


| by advice of his attorney, to protect his in- 


terests, declined to turn the money over to Con- 
nell Bros, 


An interesting case has been on trial in the 
United States Circuit Court at Cincinnati within 
the past’ few days. About two years ago the 
Carlisle heirs endeavored to borrow $180,000 on 
the St. Nicholas hotel property from the New 
York Life. They claim that a rate of 4% per 
cent was agreed upon and that after the certifi- 
cates of stock had been examined and found 


| satisfactory, the company refused to make the 


loan except at 5 per cent. The loan was then 
secured from the Northwestern Mutual Life at 
5 per cent. The heirs sought damages to the 
amount of the difference in interest, which were 
allowed by the jury, together with $444 attor- 
The New- 
York Life will take the case to a higher court, 
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Sunday’s Fire in New York. 


The big fire in New York on Sunday, in 
which the Home Life building, Postal Telegraph 
building and others suffered, resulted in.sheavy 
losses to some of the fire insurance companies. 
Among the largest lines are the following: 
Continental, $180,000; Royal, $170,000; L. & L. 
& G., $155,000; German-American, $100,000; N. 
B. & M., $80,000; Sun, $70,000. Some of these 


lines were probably reinsured to a considerable | 


extent, and losses under them were not total in 
most instances. Anent the $350,000 on the 


Home Life building a dispatch to the /nfer- | 


Ocean from New York says: ‘‘The old tariff 
rate on the Home Life building was thirteen 
cents a year, subject to the coinsurance clause. 
After the break the risk was taken at ten cents 
for five years, making an average rate of two 
cents (per $100) a year. On that basis, after 
paying 40 per cent commission, the five com- 
panies netted about $210, assuming an aggre- 
gate liability of $350,000,” 


**State’’ to Increase Capital. 


The Insurance Company of the State of IIli- 
nois has decided to increase its capital stock 
from $100,000 to $200,000. Notice of the in- 
crease has been sent to agents and an oppor- 
tunity is given them to subscribe for stock. 
Secretary Penfield calls attention to the fact 


that with increased capital the company will be | 


able to get more business, and at the same time 
reduce the expense ratio. During its three and 


a half years the company has made such | 


progress that the new stock is offered at 125, the 
present price of the old. The State of Illinois, 
although neither old or large, is a good com- 


pany and is being conducted on lines that will 


make it a prominent company in time. 


OHIO AGENCY APPOINTMENTS. 





New Agents and Changes of Fire Companies 
of Recent Date. 


Aetna—Lewis Myers, Belmont; E. S. Petrel, 
Racine; Geo. D. Harvey (from E. M. Goss), 
New Matamoras; A. I,. Byrns, Arlington; W. A. 
Gipson (from A. M. Brown), Upper Sandusky. 

Atlas—E. W. Hill, East Liverpool. 


land. 

Caledonian—Wm. Heinrich, Wapakoneta. 

Continental—Jno. H. King, Cincinnati; L. T. 
McFarland, Wapakoneta; Zeller & Co., Ottawa, 

Delaware—J. G. Monnett, Galion; E. M. Rob- 
erts (from Lester P. Seymour), Ravenna; R. B. 
Heaton, Salem; Geo. L,. Campbell, Niles; H. S. 
Mitchell, Norwalk. 

Fire Assn—A. A. Arbaugh, Jewett. 

Greenwich (Marine)—W. C. 
Foote & Maxson and Chas. R. Jones, Cleveland. 

Germania—Appleton J. Ide, Columbus; H. B. 





American, Pa.—F. A. Shepherd & Co., Cleve- | 


Richardson, | 


Bourquin, Union City; F. X. Stallkamp, Del- 


phos; L. E. Lambert, St. Mary’s. 
German, Ind.—T. S. Vaughn, Jackson; Wall 
& Alexander, Gallipolis. 


German Alliance—H. G. Muchelnaus, New- | 


comerstown; W. A. Peterson, Bloomer; Taber & 
Gilman, Edison; W. C. Lyttle, Wadsworth. 
Howard—Jno. J. Gallagher, Youngstown. 
Hartford—Elias Braham, Cincinnati. 
Home—H. J. Favorite, Tippecanoe City; Jno. 
T. Drewett, Cleveland; E. C. 
S. L Haynes, Milford. 
International—Appleton J. 
Parsons & Moore, Troy. 
Lancashire—A. T. Dempsey, Westerville. 
N. W. National—Jacob C. Rieber, Cleveland; 
A.J. Ide, Columbus; Krauss & Eastman, Ottawa. 
New Hampshire—W. B. Johnston, Elyria; 
Frank A. Shepherd & Co., Cleveland, 


Northern—Chas. Stout (from Chas, E. Clark), | 


College Corner. 


Orient—G. Shields, Maysville; D. E. Robin- | 


son, Wooster; Geo. A. Gescheider, Steuben- 


ville; Breed & Barber, Painesville. 


1 


Shartle, Osborn; 


Ide, Columbus; 


Journal. 


Palatine—W. N. Smith, Ashtabula; Graham 
& Baum, Akron. 

Phoenix, Ct.—Mrs. Ella W. 
benville. 

Prov._Wash.—W. A. Noble, Wellston; Mau- 
rice Welsh, Centerburg. 

Rockford—John Hover, Bellefontaine; C. M. 
Gross, Covington. 

Royal—Wm. Abernathy, Circleville. 

Reliance—J. F. Curren & Son, Delaware; F, 
A. Smith, Galion; Geo. L Campbell, Niles. 

Saginaw Valley—Hermina M. Hawthorne, 
Troy; Joseph Schwartz & Son, Fremont; Jacob 
l,. Hart, Gibsonburg. 

State of Ills.—E. D. Wallace & Son, Lima; 
McGervey & LeSourd, Xenia; L. T. McFarland, 
Wapakoneta. 

Spring Garden—W. C. Myers & Co., Wooster. 

Sun, La.—F. A. Shepherd & Co., Cleveland. 

Springfield—H. J. Boehmer, Delphos. 

Traders—Geo. R. McConnell, Troy. 

Victoria—E. P. Keeler, Painesville. 


‘ 
Maxwell, Steu- 


Ohio Casualty Appointments. 

The following agents have recently been ap- 
pointed by casualty companies in Ohio : 

Central Accident—A. J. Ide, Columbus. 

Maryland Casualty—T. F. Huggins, Cleve- 
land; A. B Martin & Son, Geneva; R. BE. Mor- 
gan, Alliance; E. R. Youngs, Ironton; W. H. H. 
Miller, Newark; Buerkle & Lermann, Sandusky; 
Shedd & Pembroke, Columbus; M. Neil, Dayton. 

New Eng. Mut. Acci.—H. B. Scott, Middle- 
town; Daniel Stahl, Bradner; A. E. Thomas, 
Ashley. 

Nat’! Protective Society—A. J. Matthews, De- 
fiance; Horace Gamble, Norwalk. 

Standard Accident—Jno. Murray, Jr., Seville. 

U. S. Fidelity & Guar.—H. W. Bell, Cleve- 
land; C. A. Leech, Uhrichsville. 

Travelers (Acci.)—Chas. L, France, Colum- 
bus; F. G. Hadley, Plymouth; E. M. Bennett 
and Wm. Bradfute, Washington C. H. 


The executive committee of the Detroit club 
is just now engaged with the unauthorized 
solicitor question. Mr. James A. Jones has been 
writing for unauthorized solicitors and frankly 
admits it. He maintains that no agent in De- 
troit is living up to the solicitor by-law, and 
that he cannot do so either under the circum- 
stances. He was fined $10 for writing for a 
bank clerk named Lucking and $15 for writing 
for a non-board agent named Ward. 


WENSLEY. — George W. Wensley, United 
States Manager of the Manchester and Presi- 
dent of the American of New York, died at his 
home in New York on Tuesday at the age of 40. 
He was a capable and popular underwriter with 
a large experience in New York, Chicago, Phi- 
ladelphia and finally in New York again. 


ALLISON—Mr. Young E. Allison, editor of the 
Insurance [Terald, has recently written a poem 
entitled ‘How Curly Head Fought the War.’’ 
It was published in the Louisville Courier- 
It is said the inspiration of the poem 
was the remarks of his four-year-old junior, 
whose ideas on various subjects Mr. Allison has 
expressed in verse. Here is the first verse: 

He tossed his tangled locks in rage most terrible 
to see — 

This mighty hero of the war whosat on mamma’s 
knee; 

Without, the snow lay drifted deep, but in the 
cosy room 

The firelight and the low-turned lamp made 
radiance of the gloom. 

His white crib in the corner stood, a cherub’s 
downy nest, 

All ready; but the hero said he would—not 
—undressed ! 

“TZ wonder now /”—spoke mamma in that vague, 
mysterious tone, 

That may portend a story or a sermon in a 
stone :— 

As Samson heard Delilah, so intrepid Curly 
Head 

Fell listening—still resolved he did—not—want 
—to—go—to—bed ! 


be 





SHUFF.—The down-town business section of 
Cincinnati, including insurance circles, has for 
some time felt that something was missing in 
the make-up of the place—that something that 
was there before was unaccountably absent 
now. The ‘‘something’’ was the genial pres- 
ence of John L. Shuff, the official jollier of the 
Union Central Life Insurance Company. People 
coming down to their offices in the morning 
feeling dull and glum were just as likely as not 
to be ‘‘awakened”’ by a visit from Col. Shuff, 
who would put them “right’’ in less than 
a minute. Insurance men regret very much 
that Col. Shuff is confined at home by a serious 
illness, from which, however, he is now, happi- 
ly, speedily recovering. It is believed that the 
writing by Col. Shuff of a $200,000 policy on a 
Kentucky gentlemen a short time may have 
had something to do with his illness, but this 
again is not believed by some of his intimate 
acquaintances, who know such an occurrence is 
not atalla rare one with him. People wonder 
how Col. Shuff writes so much insurance in 
these dull times, and this is the way one of his 
friends explains it: 

“You see, Shuff is generously endowed with 
three characteristics. The first is gab; the sec- 
ond gall; the third ‘git.’ I call them the 
three big G’s. Shuff can talk from early morn- 
ing until lunch time without worrying his 
man a minute. As for his ‘gall,’ it should 
really properly be termed nerve, as he sort of 
disguises it under a gold-wash of diplomacy and 
the manners of a thorough gentleman. His 
third qualification is best shown by a recent oc- 
currence. When a Hebrew clothes dealer came 
to examine his cast-off raiment with a view toa 
bargain, he was surprised to find that of half-a- 
dozen pairs of trousers none were even 
slightly worn at the seat, while they were all 
frayed more or less at the heel. The Hebrew 
considers this one of the strongest indications 
of a man’s character and ability. 

As to his second qualification, gall, Shuff at- 
tended with other members of the Young Men’s 
Business Club of Cincinnati recently the Cen- 
tennial celebration of the quiant town of Nicho- 
lasville, Kentucky. The Cincinnati delegation 
arriving there, it was escorted to a reserved sec- 
tion on the speechmaking platform. Looking 
down on the audience during the ceremonies 
some one called attention to a particularly pret- 
ty girl standing at some little distance. Shuff 
overheard the remark and forthwith asked: 

‘Would you like to meet her?’ 

‘Certainly, who wouldn't!’ was the reply. 

‘Come along then,’ said he, ‘all you fellows; 
I'll introduce you.’ 

He pushed his way out into the crowd, fol- 
lowed by about a dozen members of the club, 
and approached the young woman who gazed 
at the cavalcade wonderingly. On his way out 
he asked a bystander: ‘Who is that pretty girl 
standing over there?’ ‘Miss De Puyster,’ was 
the reply. Shuff expressed his thanks and re- 
sumed the march. 

Reaching the bewitching miss, and raising 
his hat, he said with one of his most entrancing 
smiles, ‘Miss De Puyster, allow me the extreme 
pleasure of introducing to you some of my Cin- 
cinnati friends, and named them in turn as they 
stepped forward for the introduction. ‘But, 
sir,’ said she, as soon as she recovered herself, 
‘I do not know you.’ 

‘I know yon don’t, but I want you to; my 
name is Shuff, I’m one of the best fellows in the 
world. Everybody knows me.’ 

Any other fellow would have been run off the 
grounds and locked up in the cooler until train 
time; but an hour later Shuff was helphing her 
eat a cold lunch on her father’s front lawn, ‘as 
the train would be rather late getting back 
to Cincinnati.’ 

A man with money and able to pass a medi- 
cal examination isn’t safe with Shuff anywhere 
round, and that’s all there is about it. The 
bigger they are, the better he likes ‘em.’’ 

GREENE—F. F. Greene, the successful gen- 
eral agent of the Prudential at Columbus, has 
had another stroke of bad luck. A few months 
ago he was attacked with paralysis, and had 
only recovered a short while. Last week he 
was laid up again with a severe accident to his 
shoulder. 
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_ AMONG GASUALTY MEN, 


STIRRING THEM UP AGAIN. 

The receiver of the United States Mutual Ac- 
cident Association is again stirring up the pol- 
icy-holders. For over two years he has given 








them an occasional jab in the ribs as a re-"| 


minder that they still owe the late lamented 
something that has accrued since its decease. 
His latest is as follows: 

““NEW YORK, Nov. 16, 1898. 

‘*‘Dear Sir:—In September, 1896, I notified 
you by mail of your indebtedness of $4.40 aris- 
ing from your membership in the U. S. Mutual 
Association. Since then I have been enforcing 
payment of these assessments by legal process, 
having secured in this city alone about 250 judg- 
ments, besides collecting court costs with the 
assessment in many cases where payment was 
neglected until after suit was begun. Now, be- 
fore beginning legal action in your case, I again 
call your attention to this liability while it is 
still possible to be freed from it by payment of 
the avove amount.”’ 

This is doubtless all right and the receiver is 
doing his legal duty; but, since the Star accident 
decision, such letters do not produce much con- 
sternation, This process of collecting assess- 
ments from members after the association is 
dead is at best a good deal of a farce. Where 
there are enough members to make it worth 


while to retain attorneys, the receiver can col- | 


lect some money. Where members are scattered 
he cannot afford to do this. This is in itself un- 
just. It may well be questioned if the claimants 
are benefited in most cases by their attempts to 
collect assessments. If a receiver would distrib- 


ute what funds were in sight, wind the company | 


up and stop the expense it would generally be 
better for all concerned, except the receiver, who 
makes a good thing out of the slow process of 
winding up which now prevails. 
hoped thas other courts will adopt the views of 
the Illinois court in the Star Accident case, that 
members cannot be assessed to pay claims of a 
defunct society, and put a stop to the present 
expensive farce. 
oo ++ 
DEATH OF MANAGER ENDICOTT. 

The death of United States Manager George 
Munroe Endicott of the Employes Liability 
came as a startling surprise to the casualty insur- 
ance fraternity. Mr. Endicott was probably the 
foremost liability underwriter in the country, 
and at the time of his death was president of the 
liability conference. It is believed Mr. Endicott 
died from sheer overwork and worry. About a 
year and a jhalf ago he began to suffer from a 
swelling at the throat and from then on he be- 
gan to have fears of his physical condition. He 
was, physically, a small, wiry, active man, and 
in fact simply a bundle of nerves, He attended 
to everything pertaining to the vast business of 


his department and largely that of the liabiltiy | 


conference, himself, and accomplished a tre- 
mendous amount of detail as well as general 
work. It was he alone who ran the entire bus- 
iness of the company in the United States, even 
doing all the necessary traveling to the various 
agencies during the year. He tried to make a 
personal visit to every important center twice a 
year. Mr. Endicott was a New Englander by 
birth and breeding. He lived in the suburbs of 
Boston and enjoyed a pleasant family life. His 
son is in the company’s office. He went south 
for two months last spring on account of his 
health and the liability conference was delayed 
until he returned. 
movers in developing the scientific side of lia- 
bility insurance, and the business has been 
much benefited by the result of his careful 
study. In his death it loses its leading light. 





It ‘is to be | 


He was one of the prime | 
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Mr. Endicott was fifty-four years old at the time 
of his death, 
++ a+ 

His death creates a vacancy which can hardly 
be filled by any one now connected with the 
United States office of the Employers Liability. 
He gave his personal attention to everything 
connected with managing the company, so that 
so far as known there is no one who has been 
educated to fill his place. Mr. W. T. Dana will 
doubtless take charge of the office and with the 


competent heads of the various departments | 
will doubtless conduct the company until Mr. | 
S. Stanley Brown, general manager at the home | 
office, can reach Boston and select the new man- | 


ager. There is no doubt but that the company 
will continue Mr. Endicott’s policy in every re- 
spect. 
sarily either be brought over from England or 
will be selected from the managerial ranks of 
one of the American companies. It seems very 
probable that the new manager will come from 
the home office in England. There is no one in 
the liability field whose death would cause more 
regret or a greater loss to the business, than Mr. 
Endicott. 
++ oe 
MARYLAND IN OHIO. 
The state agents for Ohio of the Maryland 


Casualty, Brown & Watson, are showing their | 


mettle in competition for the liability business 
of the state. Recently Manager Brown secured 
Mitchell & Co. of Cleveland, liability agents of 
the Travelers, and he has now closed a contract 
with E. Shriver Reese as city agent of the 
Maryland for Cleveland. Mr. Reese, it is 
understood, will devote his whole time to the 
Maryland. 
agent for the Employers’ Liability, and, it is 
said, has nearly $20,000 of business on his 
books, all of which he will transfer to the 


Maryland. 
++ ++ 


THE SALVATION OF THE COMPACT. 

That ‘‘a burnt child fears the fire” 
blessing to the compact companies just at pres- 
ent. That is their great stock in trade and it 
is almost surprising how effectual it is in hold- 
ing business in the face of cut rates, Still it can 
not be wondered at. Take an elevator for 
instance: When a liability company insures it, 
its liability begins, but it does not end some- 
times for ten or more years later. 


is a 


suit as late as the year following his majority, it 
is plain why insurers, who had experience with 
the American Casualty or Guarantors do not 
want to deal with a company which is in any 
sense experimental. 


company be permanent than probably any other 
class of insurance corporations. An owner of 
an elevator who is prudent enough to insure 
naturally hesitates for a matter of $10 a year to 


insure in a new company that is offering insur- | 


ance at less than the experience of old compa- 
nies shows that it costs. 
++ ++ 
COMPACT MANAGERS’ VIEWS. 

About rate-cutting by the Maryland, a com- 
pact company manager said the other day, ‘‘I 
do not believe these people want to be known 
as rate cutters. In their hearts the agents object 
to having their company get that name. But it 
is only human nature to cut the rate when it 
appears the only way to get business. The 
temptation proves too great for many of them, 
and being at liberty to make a lower rate than 
the compact rate they do so. I do not blame 
them. I think I would likely do the same if I 
were in their places.’’ 


But in spite of personal charity to those who | 
are cutting rates, the compact people evidently | 





As for the new manager, he will neces- | 


He has heretofore been Cleveland | 


When one | 
considers that a minor who is injured may bring 


Except a life insurance | 
company, it is more needful that a liability | 


are sincere in thinking the practice dangerous. 
As one of them said recently: ‘‘ The compact 
companies never went into the compact for love 
of each other, for some of them are bitter ene- 
mies. The movement was strictly business, and 
in some ways it has been good for insurers for 
it probably saved two companies which had be- 
come heavily loaded with liability at cut rates 
and could not see their way out, if the compact 
had not been formed. Its rates are based on the 
experience of all the companies, and every com- 
pact has broken up except the two now outside 
and none of those that broke up lasted four 
years.”’ 

It is not believed, however, that the two out- 
side companies should be compared to any of 
the companies that have failed. 

++ ++ 
REQUIREMENTS OF A SURETY MANAGER. 

It takes a man who is not asleep to make 
money out of any kind of insurance, but the 
surety people think that they have the line 
that requires the best men in the business, 
and it does not appear to be conceit but 
common sense that makes them think so. 
As one of them said recently: ‘‘I don’t know 
of any business that requires a man to have 
more all around knowledge than this. A man 
comes to my office to get a bond as guardian, 
the next man wants to qualify as administrator, 
and so on through judicial bonds. Then a man 
wants acontract bond and I have to have some 
knowledge of paving or bridge building as well 
as be able to learn what the man’s ability to 
carry out his contract is and whether the city or 
county is prepared to pay him for the work 
from time to time as required by the agreement. 


Then there are numerous other bonds all of 
which require special knowledge of some 
kind.”’ 

+ + 


PROBABLE EXPANSION OF THE BUSINESS. 

The surety business is as yet confined largely 
to the big cities. Some good companies do not 
now go to the trouble and expense of appointing 
agents in small places. The business is not 
large enough to furnish a man a living, and the 
business, in many features, at any rate, cannot 
be trusted in the hands of a man who does not 
understand it. There can be little doubt, how- 
ever, that, ‘in the course of a few years, nearly 
every county seat will have a representative of 
some surety company, who will do considerable 
business. There is no just reason why a few 
wealthy men in every county should be asked 
to go on the bonds of every bonded office- 
holder, taking a large liability upon themselves 
with no return except gratitude and possibly 
political ‘‘pull.”’ There is no hazard that is a 
more legitimate subject for insurance than that 
of the possible dishonesty of a bonded official. 
When this fact is more fully recognized and 
acted upon, defalcations will become less fre- 
quent, fora man may beat his friend, but he 
hesitates longer before throwing himself on the 
tender mercy of company that will hunt him 
even more tenaciously than the United States 
government. 


W. P. Flanders left Cincinnati Thanksgiving 
evening for New York, where on December Ist 
he entered upon his new duties as manager for 
the state of New York of the American Bonding 
& Trust Company. 

A few days ago the body of Fred Davis, 
which had been buried at Sheiburn, Ind., No- 
vember Ist, was exhumed and examination 
made to learn whether death resulted from acci- 
dent. The deceased was insured for $15,000 in 
the Continental Assurance Company. His rel- 
atives claimed he fell from his sick bed, causing 
hernia, which resulted in death, while the com- 
pany claimed that death resulted from sickness. 
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Provident — 
SOUINGS | 


HAS VACANCIES FOR 


TWO SPECIALS AND ONE GENERAL 
AGENT IN OHIO, 


With exclusive control and re- 
newal interest. Gentlemen of 





good standing will find this — 


an opportunity to get an un- 
usually favorable field and 
contract. 


Address in confidence, 


BOSWELL, BUCKLEY & C0., 
CINCINNATI. 


CHARLES DEWEY, President. 


MEN OF GHARAGTER AND ABILITY 


Who want to permanently connect them- 





ORGANIZED 1850. 


selves with a Company whose DEALINGS | 


and POLICY CONTRACTS create SAT- 


ISFIED POLICY-HOLDERS, and whose | 


RATES ARE LOWER and CASH VALUES 
LARGER than those of the Massachusetts 
and New York Companies, and whose COM- 
BINED ADVANTAGES challenge compar- 
ison with ALL OTHERS, might advance 
their own interests by applying for General, 
Special, or Local Agencies of the 


National Life Insurance Company of Vermont. | 


OLMSTED BROS., state Agents for Ohio and Indiana, 
Offices, No. 86 Superior St., CLEVELAND, 0. 


WANTED. 


EXECUTIVE REPRESENTATIVES 


—— FoR — 


The Old Phenix Mutual Life Insurance Company 


OF HARTFORD, CONN. 








FOR THE FOLLOWING CITIES AND TOWNS IN 
WESTERN OHIO: 

Mansfield, Mt. Gilead, Marion, Kenton, Van Wert, 
Lima, Upper Sandusky, Bucyrus, Paulding, Ottawa, 
Findlay, Norwalk, Bowling Green, Napoleon, Deshler, 
Wauseon, Defiance, and Bryan. 

Strictly Up-to-Date in Agency and Policy Con- 
tracts. Record for Large Dividends. 


Address FOX & NIELSEN, Managers, 
412-413-414 Garfield Building, CLEVELAND, OHIO. 
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| GENERAL AGENCY FOR SALE. 


An old-established agency for a first-class 
life insurance company, with renewal com- 
missions of over $2,200 per year and a de- 

| sirable first year commission contract, is for 
sale to an experienced life insurance man 
| who would be satisfactory to the company. 
| Terms, $1,000 in cash, the balance in in- 

stallments. Adrress, O. H., 
The Ohio Underwriter. 





Wanted. 


The Thuringia-American Fire Ins. 
Co. of New York, is now prepared to 
consider applications from Responsible 
Agents in Ohio. The plan of the Com- 
pany will be progressive and liberal. 

Address 
W. D. KELLOGG, Special Agent, 


Room 1, Moffat Bidg., 
Detroit, Mich. 


Wanted =. 


The Insurance Company of the 
State of Illinois is prepared to con- 
sider applications from Responsible 
Agents in Ohio for Sole Representa- 
tion, on a Liberal Commission Basis. 

Address, 

GEORGE F. PENFIELD, Sec’y, 
Rockford, Ill. 


The OHIO UNDER- 
Wanted ~ WRITER desires to 
establish a news connection covering all 
| parts of Ohio, Michigan, and West Virginia, 
| not already arranged for. We particularly 
want general correspondents at Dayton, 
| and Columbus, Ohio; Grand Rapids, Lans- 
ing, Saginaw, and at some point in the 
| upper peninsula, Michigan, and other points 
| of minor importance. Liberal space rates 
paid. Address: Cincinnati. 


Good Insurance Men 


will be given Good Contracts to sell 
Insurance for the old PHCENIX [UT- 
| UAL LIFE in Southern Ohio and 
Kentucky, by addressing 


R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Louisville, Ky. 














CANADA LIFE ASSURANCE CO. 


Established 1847. 


Liberal Contract to producer. 
| Address APP & CARR, Managers for Ohio, 


CLEVELAND, 0. 


$24.00 per week for Accident 


ACCORDING TO OCCUPATION. 





$6.00 per week for Sickness 


ACCUMULATED FOR AGE. 


| The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 


The only Company that has ever made a continuous 
success of the sick benefit business. 


AGENT WANTED FOR CINCINNATI. | 





Bj), suanunreen_omen 


No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
New York. Before making your Con- 
tract address 


w. A. RF. BRYUEHL. 4. H. MINDERMANN. 


W. A. R. BRUEHL & Co., Gent Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, 0. 


J. H. ANTHONY, Manacer 
NORTHEASTERN On!0, 


Cc. F. McCORD, Gent Acar. 
SOUTHWESTERN Ono, 
New ENGLAND BUILDING, CinciInNaT!, O 

CLEVELAND. 
G HILLER, Spreciat Acenr. 


CiINCcINNAT!, O 


JOHN HANCOCK 
MutTvuALc Lire INs. Co. 


OF BOSTON, MASS. 


STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subject to provisions of the 
perfected Non-forfeiture law of Massachusetts, 
securing upon the face of each the endorsement 
of eash and paid-up value as part of the policy 
contract. 

Annual cash dividends, loan values, and a 
| policy contract, plain, simple, positive, and un- 
excelled in liberality. 

Several good General Agencies with liberal 
renewal contracts in splendid territory are open to 
men of experience who want to settle permanently. 
For further particulars, address the Company at Bos- 
ton, or 


J.C. CAMPBELL, STATE AGENT, 
FOR OHIO AND WEST VA., 
BOARD OF TRADE BUILDING, 


COLUMBUS, OHIO. 








| TAKE THE 

| 

F. F. L 6 
| TO 


WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


Magnificent Scenery, Observation Cars, 
and Finest Cuisine. 

Stop en Route at one of Virginia’s Fa- 
mous Resorts. 








FOR INFORMATION ADDRESS 


| 
| 
| 


| H. W. FULLER, 
GEN. PASS. AGT., OR 
{ WASHINGTON D. c. 


c. B. RYAN, 
ASST. GEN. PASS. AGT 
CINCINNATI, O. 
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CinciNnAT HaMILto Bart y 


Cincinnati Cincinnati 
To CHICAGO. To INDIANAPOLIS. 











VESTIBULED 





TRAINS. 
FINEST SLEEPERS NEW YORK UNDERWRITERS AGENCY 
: (FIRE) 
ESTABLISHED 1864. 
Local Agents in all Prominent Localities in the 
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> dealt Sint CEES. =f m Cincinnati Cincinnati United States. 
‘ MAIN ST. opp. POST OFFICE CINCINNATI. OQ. 








t \\ To TOLEDO & DETROIT. To KANSAS CITY. Office: 100 William Street, New York. 
S| A. & J. H. STODDART, General Agents. 


ST eee = 


Union Central Lite Insurance Co. 


CINCINNATI, OHIO. 








ASSETS, JANUARY !, 1897, $16,529,860.70. SURPLUS, $2,300,180.42. 


No Fluctuating Securities— Largest Rate of Interest—Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment 
Cuaranty Policies Specialties. 


Large and increasing Dividends to Policyholders. 





Desirable Contract and Good Territory open for Live Agents. JOHN M. vue, PRESIDENT. 





H. L. PALMER, Pres’t. 
J. W. SKINNER, Secvy. TH E ORGANIZED 1857. 


NORTHWESTERN MUTUAL LIFE INS. CO. 


PURELY MUTUAL AND TRANSACTS : BUSINESS ONLY IN THE UNITED STATES. 








STATEMENT JANUARY ist, 1898. 








AE ES SE Pe Renney Sepa eee Cr eee SOT $103, 375,536 
MN Cnt sie rab is ain sRibtaesueeseweeaeitacementy 80,885,093 
Accumulations held to meet Tontine Policy contracts. .$ 16,310,434 
LOW | General MES: e552 h ohare ati a d hocinak Ore vines ciewieg 6,180, 009 ECONOMICAL 
MORTALITY. | Income during gOS 162 MANAGEMENT. 
Insurance Written during 1807...........ccccccccscecs “8 61,187 593 
Insurance Gained during 1897............ccccccccccccs 28,913,541 
IE OR NO cab cin ce ped sdeks s kiasea-caae eye 413,081 ,370 





BEST RESULTS TO POLICY-HOLDERS. 
Business accepted only from regular Agents of the Company. 


For further information, or an Agency, address: 
WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 
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ROLLA V. WATT, Megr., 


Pacific Coast Department—California, Oregon, 
Washington, Utah, Idaho and Arizona, 


FIRE 





SAN FRANCISCO, CAL. 


JNO. TENNEY, Megr., 
R. EMORY WARFIELD, Ass’t Mer. 
For 
Pennsylvania, New Pye Delaware, Mary- 
land, Virginia, N. Carolina, Dist. of 
Columbia, “West Virginia. 
ROYAL INSURANCE BUILDING, 
306 Walnut Street, PHILADELPHIA. 








JOHN L LAW EORGE W. LAW. 


AW BROTHERS, Mers., 


or 
Western ineitand einai, Ohio, Indi- 
ana, Michigan, Iowa, Kansas, Missouri, 
Minnesota, Wisconsin, N. Dakota, S. Da- 
kota, Nebraska, Colorado, Wyoming. 
ROYAL INSURANCE BUILDING, 
169 Jackson Street. CHICAGO. 











“The Leading Fire Insurance Company of the World.” 


—— TORNADO. 


ROYAL = 


Insurance Company. 
CHARLES H. LAW, 


South-east Cor. Third and Walnut Sts. 





| 


E. F. BEDDALL, Megr., 
G M. COIT, Ass’t Megr., 
For 
THE STATE OF NEW YORK. 
ROYAL INSURANCE BUILDING. 
50 Wall Street, NEW YORK. 


GEORGE P. FIELD. E. B. COWLES. 
FIELD & COWLES, Megrs., 
For 
Massachusetts,Connecticut, New Hampshire 
Rhode Island, Vermont, Maine 
85 WATER STREET, 

BOSTON, MASS. 








JNO. B. CASTLEMAN. A. G. LANGHAM. 
BRECKINRIDGE CASTLEMAN. 
BARBEE & CASTLEMAN, Mers., 
For 
MANACER ——.ueem Southern Department — Kentucky, Tennes- 
CINCINNATI BRANCH see, Georgia, Florida, South Carolina, Ala- 


bama, Mississippi, Texas. Arkansas, Lou- 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 














STANDARD M UTUAL FIRE COMPANIES. 








Ohio Mutual 
FIRE INSURANCE CO. 


OF SALEM, OHIO. 





Assets April, {877, - - . 
Assets April, 1898, - - « 


$50,000 
$750,000 


Does Exclusively an Agency Business. Agencies in all 
the Cities and Principal Towns of Ohio. 


J. R. VERNON, Secretary. 





Richland 


Mutual Insurance Company, 





CHARTERED 1851. 


MANSFIELD, OHIO. 


DIRECTORS: N.S. Reed, J. C. Larwill, H. R. Smith, J. W. Jenner, G. A. Clygstan, 


H.C. Hedges, W. W.Cockley, A.C. Cummins, J. A. Rigby. 


Assets, $1,600,000.00. 


H. R. SMITH, President. R. SMITH, Secretary. 


Thirty-Fourth Semi-Annual Financial Statement 


OF THE 


Manufacturers’and Merchants’ Mutual Insurance Company 


ROCKFORD, ILLINOIS. 


H. W. PRICE, GEO. B. KELLEY, F. F. WORMWOOD, GEO. W. CARSE, 





PRESIDENT. VICE-PRESIDENT. TREASURER. SECRETARY. 
JULY 1, 1, 1898. 
ASSETS. LIABILITIES. 
79 Interest.Outstanding Scrip. $ 180 00 
i . ® 
Cash $ 73,008 . Losses in Process of Adjustment 15,015 88 
Contingent. 377,077 60 ~—s Re-Insurance Reserve, 50 per 
hom at cent. of Premiums 34,548 49 
$149,666 41 Surplus aboveall Liabilities. .. 399,922 04 
Net Cash Surplus, $22,344.69. $149,666 41 
Losses paid since organization $757,699 69 
Scrip Dividend paid since organization. 8,952 84 
Cash Dividend paid since organization. 92,234 28 


Incorporated April 17, 1876. Began Business October 2, 1876. 


THE 


Central Manufacturers 


VAIN WERT, OHIO. 





Mutual 


Insurance Co. 


Premium Notes $369,589.95. 


Total Cash Assets $99,379. Net Cash Surplus $54,523. 


H. V. OLNEY, President. F. W. PuRMoRT, Secretary. 





18sS4c. 


The Western Mutual Fire Ins. Co. 


URBANA, OHIO. 
Writes Ohio Business Only, strictly on the Premium Note Plan. 


regen? HALF -A- ‘CENTURY | 


Shows that its members have obtained 


RELIABLE INSURANCE, 
SOUND INDEMNITY. 
REASONABLE RATES, 
VERY LOW COST, 


Averaging only 4% per cent. for last twenty years. 
LOSSES PROMPTLY ADJUSTED AND PAID. 
W. R. ROSS. Pres. C. A. _ ROSS, JOS. S. CARTER, Gen’! Agt. 





1898s. 





TWENTY-FOUR YEARS OLD. 


The Mansfield Mutual 


| 





Fire Insurance Co. 


rm W. WAGNER, President. 
| J. M. Cook, Secretary. 


| 
| 


OF MANSFIELD, O. 


Total Available Assets $484,650.58. 
Net Cash Surplus $12,909.61 


Transacts an Agency Business in Ohio. 
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The 
The Best Pu The Best 
Policies; Coed IS = Commissions, 


OF NEW YORK. 


ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y, 
256 and 257 Broadway, - 


ASSETS, over e ° e e e - e BG0O0,000 
Surplus to Policyholders, 








MUTUAL LIFE wwssc 


INCORPORATED. 


Hon. CHAS. D. JACOB, President. GEO. W. MORRIS, V-President. 


WM. W. MORRIS, Secretary. 
Home Office, - - 


DAVID MERIWETHER, Treas. 
Louisville, Ky. 


Assets December 3lst 1896 ...... Th AWas ewer. . .$2,703,032 12 


Surplus, 4 per cent..... SE OT ee 253,871 60 
Surplus, 4% per cent. ’ SoA soa 418,871 60 
Total Death Claims and Endow ments Paid........... ..... 2,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proot of death. 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO. 
Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


Maryland Casualty Company, 


BALTIMORE. 


CASH CAPITAL, $500,000.00. SURPLUS, $708,426.95. 


Writes desirable contracts covering 
Employers’ Liability, Workmen’s —ongaaaataal 
Public and Landlord’s Liability, Teams, . . 
Individual Accident, Plate Glass, or tesguall P 
Automatic Sprinkler, and Steam Boiler. . 


THE HIGHEST GRADE AND MOST THOROUGH SYSTEM 
OF INSPECTIONS GUARANTEED ELEVATOR 
AND STEAM BOILER POLICY-HOLDERS ... 


The only ‘‘NON-COMPACT” Company in Ohio and West Virginia. 
PRODUCINC ACENTS WANTED. 


BROWN & WATSON, General Agents Ohio and West Virginia, 
908 New England Building, Cleveland, Ohio. 





The Fidelity Mutual Life Association, 


PHILADELPHIA, PA. 
L. G. FOUSE, INCORPORATED 
PRESIDENT. 2 1878 


PERATES anticipated dividend plan of life insurance, reducing 
stipulated premiums, which are participating, to about the non- 
participating rates of legal reserve companies. 
It is a_ statistical fact that the average per capita business of 
FIDELITY agents is double that of old line agents. 


MOTTO: 


inimum cost 
aximum security. 


Assets, . . $2,250,000. 


Insurance in Force, over $73,000,000. 


Losses Paid, . $5,250,000. 


Apply for agency to ALEXANDER MCKNIGHT, Vice-President. 


“{ INSURANCE 


| 
— 1867. Members’ Safety Fund 


81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 


HARTFORD, CONN. 
| Sells all Desirable Forms of Up-to-date Contracts. 


Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, etc. 








| E. B. SAYERS, Central Manager, Chamber of Commerce Building, 
| Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
| makes renewal contracts with reliable men. WRITE HIM. 








THE—----- — - 


Western and Southern 


LIFE INSURANCE COMPANY. 


OF CINCINNATI, OHIO. 


-PAID-UP CAPITAL, - 





$100.000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


ee GOOD LIVE AGENTS WANTED. 


Mutual Reserve Fund 
~—_Life Association. 


FREDERICK A. BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 





—_ 


New business received in 1897, over $71,000,000. 
| Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 


Confidential Executive Representative. Must he a 
man of experience in higher life insurance work and 
of unquestioned integrity. 








ADDRESS, 


| ANDREW M. SWEENEY, 
State Life Insurance Company, 


Indianapolis, Ind. 
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